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FIELD WAREHOUSING 


Increases Some Loan Account Profits 


200% to HOO% 


Any borrower with a readily marketable inventory 
can use Lawrence System to create commodity 


paper to the benefit of both himself and your bank. 


THE LAWRENCE SYSTEM of Field Warehousing is 
a sound, time-tested means of issuing nego- 
tiable and non-negotiable warehouse receipts 
against any inventory, wherever it is. 


This is done to provide pro- 
ducers, manufacturers, jobbers 
and others whose current assets 
are mostly readily marketable 
commodities, not only a means 
of maintaining an adequate in- 
ventory, but of avoiding a short- 
age of cash by making possible 
the use of the inventory as col- 
lateral. It frequently enables the 
borrower to exceed his normal 
open credit by several times, to 
your profit as well as his. Also, 
his loan not only becomes se- 
cured, but is self-liquidating and 
usually eligible for rediscount. 


Plant Inventories 
We Have Field Warehoused 


Canned Goods . . . At the Canneries 
Dried Fruit. . . . At Packing Plants 


GHveS ce ccc cece In Brine Tanks 
We wecene At Dealers and Mills 
a ee ae In the Booms 
Petroleum. . In Field Storage Tanks 
SE ct ev enes In Mill Yards 
Groceries . . . . At the Wholesalers 
Airplanes . . Where They Are Made 
CGS ccc coccces At Tanneries 
Ct se eo ee ees In Elevators 
err re es On Coal Docks 
OP ceceecees In Brewery Vats 
Wet cccccces In Aging Tanks 
CE 66 e6s beamed - At Mills 


Plus Scores of Other Products 
Stored in Factory Rooms, Bins, 
Vats, Tanks, Yards, Docks, etc. 


Lawrence System of Field Warehousing is 
heavily insured and bonded for our mutual 
protection but has been so skilfully operated 
with a maximum of safeguard and eternal vigi- 


QOS, 


lance of our operating personnel 
that never in our twenty-one 
years of operation has it been 
necessary for any bank to avail 
itself of these additional pro- 
tections. 


Your bank has many accounts 
carrying huge inventories that 
would be much better customers 
and larger borrowers on a se- 
cured basis such as the Lawrence 
System offers. Why not consult 
us confidentially or otherwise as 
to what we can do for you, as 
well as for borrowers, by apply- 
ing the Lawrence System of Field 
Warehousing. 


Copies of the pamphlet, “‘Warehouse Receipts as Collateral,” are 
obtainable free, postage paid, from any of our offices, on request. 


FIELD WAREHOUSING 


MEMBER: AMERICAN WAREHOUSEMEN’S ASSOCIATION—-SINCE 1916 


JAWRENCE WAREHOUSE (OMPANY 





A. T. GIBSON, PRESIDENT 
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*LETTERS- 


Income from Service Charges 


Strs: It may be of interest to you to learn how we are advanc- 
ing with our measured service charge system. 

Back in October, 1934, we were finally convinced that measured 
service was the only just and fair way to charge unprofitable 
accounts to compensate for running a bookkeeping department. 
To find out what we were losing and what we could earn on a 
measured service charge system we took ten accounts from five 
classes, and divided them as to balances as follows: Balances 
$1.00 to $50.00, $50.00 to $100.00, $100.00 to $200.00, $200.00 to 
$500.00, over $500.00. The analyses of these fifty accounts for 
the month of October disclosed that 80 per cent showed a loss of 
00 per cent of the profits on the other 20 per cent. 

The middle of November we realized that we were losing around 
five thousand dollars a year in our bookkeeping department. 
Kxnowing this we began at once to count our items and then to 
figure item costs. At the end of December we began to analyze 
all of our accounts, believing it just as easy as to install a graduated 
scale of charges up to $500.00 and then to analyze accounts over 
$500.00. 

The result of our complete analysis for December was as 
follows: 80 per cent again showing a loss of around four hundred 
dollars while the other 20 per cent showed a profit of over nine 
hundred dollars. By closing out the 80 per cent we could have 
saved our five thousand dollars a year loss. Instead we decided 
to put them on a paving basis. 

In January we installed our measured charge system. About 
the last of January we mailed our depositors the formal notices 
with the result that a few depositors came in to have the plan 
explained. We have lost very few accounts. 

We are now finishing the analysis for February. The income 
will run about three times the amount we have been obtaining 
from a $1.00 a month service charge. 

RaymMonp H. Brarr, Assistant Cashier, 
The Union Center National Bank, 
Union, New Jersey 
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Right to the Point!—Costa Rica 


Sirs: It was a pleasure to read “First: Create Public Con- 
fidence,” by Towner Phelan, in your March edition. 

Mr. Phelan comes right to the point. It is an outstanding 
fact that the more you know about your bank the better use 
vou will make of its services. 

We agree that it is very important for a bank to gain public 
confidence; this will be easier attained by counter-balancing 
public ignorance, giving good information of what banks are, how 
they transact business, why it is good for the public to deal with 
them, how to use their services as trustees or executors, and so on. 

Allow me to congratulate Mr. Phelan. through your magazine 
and to thank you for the important work you are accomplishing. 

M. A. Castro Carazo, Chief Accountant, 
Pacific Railroad, San Jose, Costa Rica, C. A. 
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Loans to Buy—Biild—M odernize 


Strs: We note, with 
greal pride, that you re- 
produced one of our Bank 
of America FHA ads in 
the April issue of The 
Burroughs Clearing House. 
As Bank of America has 
been “‘Co-operator No. 1” 
in this movement, we are 
enclosing proofs of several 
other ads in the series. 
These appeared through- 
out California (dailies and 
weeklies) in 258 com- 
munities of the state. 
Newspaper advertising 
was acvgmented by a 
statewide showing of both 
street car cards and bill- 
boards. 


GEORGIA FRIEDMANN, 
Secretary, 
Chas. R. Stuart, Inc. 
San Francisco, 
California 





| Buy...Build...Modernize 
cf. \aa 2s 














Bank of America — a government- 
approved lending institution under 
the National Housing Act - is making 
Joans for modernization of homes, 
farm buildings and business property 
and also for building and buying of 
new residential property 
For complete information inquire at 

any Bank of America branch 
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From Kenmore to Coffeyville 


Sirs: You will be pleased to know that our squib regarding 
the lobby bulletin board has apparently caused some little interest 
among banks, for we have had requests for additional information 
from as far East as Kenmore, New York, and as far West as 
Coffeyville, Kansas. So—seemingly your publication is awaited 
with as much interest and read as carefully throughout the 
country as it is in your “immediate back yard.” 


Duntap C. CrLark, President, 
The American National Bank of Kalamazoo, 
Kalamazoo, Michigan 


A Word from the FHA 


Stns: The April issue of The Burroughs Clearing House was 
received and the Federal Housing Administration article read 
with much interest by Mr. Ardrey ... Thank you for your splendid 
support of this administration. 


DonaLp W. Drespen, Secretary to J. Howard Ardrey, 
Federal Housing Administration, 
Washington, D. C. 

















Day and NIGHT 
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DIRECT SENDINGS 








The National City Bank of Cleveland announces two 
improvements of decided advantage to its correspon- 


dents and their customers: 


Our Transit Department now oper- 


ates on a day and night schedule. 


Through arrangements with our cor- 
respondents, we collect approximately 
75% of our Ohio items on a direct 


sending basis. 


Correspondents are attracting additional commercial business 
through active use of the National City’s services. 


May we outline their application to your own institution? 


THE 


NATIONAL CITY BANK 


OF CLEVELAND 


$eeeveeGgeaeses’*s SS &£ 8S F BAN K = F OQ U N DE OD 


1s 4 5 





In writing to advertisers please mention The Burroughs Clearing House 
































Vol. 19, No. 8 








, GheBurroughs 


— Clearing House 





r | 
iL May, 1935 














THE Wasul 


OutTLooK 


by 


HENRY D. RALPH 


Washington Correspondent, The Burroughs Clearing House 


Outlook for the banking act . 
Farm Credit Act. . 


for stabilized currencies . 
* * * * * * * 


Outlook for the Banking Act 


Possibilities that the omnibus banking bill may be split 
in two, with the controversial sections held over until the 
next session, increased as Congress passed what is normally 
the middle of its term with the bill not ready for discussion 
on the floor of either chamber. Governor Eccles exerted 
his influence against delaying Title II of the bill which 
embodies his proposals for centralizing control of the 
l*ederal Reserve System, but it was inevitable that this 
section would involve lengthy debate. On the other hand, 
there was general desire for early passage of Title I, making 
changes in the permanent deposit insurance plan which 
goes into effect July 1, and of Title III which makes techni- 
cal improvements in the banking act of 1933. 

The only significant controversies which have developéd 
over the part of the bill relating to the Federal Deposit 
Insurance Corporation involve the amount of premium for 
the insurance and whether the charge should apply to total 
deposits of a bank or only that portion covered by the 
insurance, namely, the first $5,000 of each account. It 
was apparent that the House committee on banking and cur- 
rency would side with the smaller banks and favor applying 
the premium to the total deposits of all insured banks, 
and that it would also favor a flat annual premium instead 
of an indefinite assessment but that the rate probably would 
be set at one-eighth of 1 per cent instead of at one-twelfth 





Condition of the Treasury . 
. The new RFC Mortgage Company . 
FHA figures . 
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The 


. The prospect 
. The NRA banking code 
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of 1 per cent as recommended by the FDIC. The House 
committee also was expected to disapprove the provision in 
the bill requiring all insured banks to join the Federal 
Reserve System by July 1, 1937, a provision which will be 
better received by the Senate committee. 

The Senate committee on banking and currency scheduled 
the bill for consideration the middle of April, about the 
time the House committee was completing its lengthy 
hearings during which a variety of interests were repre- 
sented for and against different sections of the bill. Most 
of the discussion, as was anticipated, revolved around the 
proposals to increase the power of the Federal Reserve 
Board over the operations of the Reserve System, and to 
place the board in turn more directly under the influence of 
the Treasury and the President of the United States. At 
session after session Governor Eccles defended these pro- 
posals, embodied in Title II of the omnibus bill, and insisted 
that a unified, centrally controlled banking system is 
essential to modern business. The gist of the arguments on 
the other side was that it is a reversal of the original princi- 
ples of the Reserve System which aimed at independence 
and decentralized control. 

One of the most significant statements presented to the 
House committee during the hearings was the report of the 
special committee of the American Bankers Association. 
The A. B. A. favored Title I of the bill, though admitting a 
difference of opinion in its membership regarding some 
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provisions, particularly compulsory membership in the 
Federal Reserve, and also urged passage of Title III, but 
suggested that Title II be given long and careful study 
before enactment. If, however, changes are made in the 
Federal Reserve Act at this time, the A.B.A. asked six 
amendments to the bill as introduced, which may be sum- 
marized as follows: complete independence from political 
influence should be assured the Reserve Board through 
removing the Secretary of the Treasury and the Comptroller 
of the Currency from ex-officio membership, reducing the 
‘appointive members to five, and increasing salaries and 
providing retirement pensions; the governor should not be 
required to retire from the board in case the President de- 
sires to appoint a new governor; governors of Reserve banks 
should serve for more than one year, preferably three years; 
open market policy, change in discount rates, or change in 
member bank reserve requirements should be decided by 
the entire Reserve Board and four Reserve Bank governors 
chosen annually by the twelve governors; the bill should 
set limits in percentage of deposits beyond which reserve 
requirements cannot be increased or decreased; restrictions 
on real estate loans by banks should be greater than those 
proposed in the bill. 


Condition of the Treasury 





The Federal Treasury this spring is in a better position 
than it has been for several years, due to a temporary 
decrease in spending and an increase in tax collections. Asa 
result the short-term borrowing program has been curtailed 
and refunding of bond issues made easier. Passage of the 
$4,880,000,000 work relief bill means that before the 
summer is over there will be renewed drains on the Treasury 
for the account of the emergency budget, but for the next 
several months the prospect is for a substantial cash surplus. 

For this reason the weekly bill issue has been cut in 
half. The program for the first half of 1935 was to issue 
$100,000,000 divided between maturities of six months and 
nine months. Each week about $75,000,000 in short-term 
paper comes due, and the program was designed to refinance 
this and supply an additional $25,000,000 to the cash work- 
ing fund. By reducing the weekly bill issue to $50,000,000, 
approximately $25,000,000 of the maturing bills will be 
paid off in cash. 

This condition also insures success of the Liberty bond 
refunding plan, and has strengthened the bond market and 
faith in government credit. The call of $1,850,000,000 of 
Fourth Liberty 414 per cent bonds on April 15 resulted in 


offers to exchange $1,559,569,300 of them for a new issue 
of 2% per cent Treasury bonds of 1955-60, which means 
that only about $300,000,000 in cash was necessary to cover 
the bonds presented for payment. All outstanding First 
Liberty bonds, bearing interest rates of 314, 4 and 44% per 
cent, and totaling $1,933,209,950, have been called for June 
15, and a conversion offer at a lower interest rate may be 
made soon. The only remaining war loan was called April 
15, the balance of $1,250,000,000 of Fourth Liberties 414’s. 
This refunding program is designed to reduce interest 
charges on the public debt, convert long-term issues on a 
favorable basis, and reduce the total of outstanding obliga- 
tions bearing the gold clause. In addition to these Liberty 
Bond refundings, the Treasury exchanged $513,884,200 of 
Treasury Notes of Series A-1940, bearing 1% per cent 
interest, for 244 per cent notes maturing March 15, the 
total issue of which was $528,000,000, and called $675,000,- 
000 of 2 per cent consols and Panama Canal bonds, paying 
for these with profits from the gold devaluation. 

These huge operations bring the total of the year’s 
financing to more than $7,000,000,000, a fact which was 
interpreted in financial circles as demonstrating the strength 
of the government bond market. In addition to these 
regular financial operations, the Treasury continued to push 
the sale of “baby bonds” to the public, and laid plans to 
make this a continual campaign, at least for many months. 
Sales of these savings bonds were said by officials to be 
entirely satisfactory. During the first month sales totaled 
$38,012,928, and the average per individual was $503.15. 
Sales were better in the West and South tnan in the East, 
and better in smaller communities than in the cities. 


The New RFC Mortgage Company 





One more government agency making loans on real 
estate was added to the already sizable list when the 
Reconstruction Finance Corporation completed organiza- 
tion of its mortgage affiliate early in April. Under the name 
of the RFC Mortgage Company, a Maryland Corporation, 
it will make loans on income-producing urban properties 
of types not eligible for loans from the Federal Housing 
Administration, Federal Home Loan System, or Farm 


Credit Administration. 

It is not the company’s purpose, according to the 
official announcement, to compete with banks, insurance 
companies, mortgage loan companies, and other lenders on 
real estate where loans may be had from them on reasonable 
rates and terms, but rather to complement their activities 
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in the mortgage lending field. Neither is it the purpose of 
the company to make loans to enable borrowers to pay 
existing loans to such companies and lenders. It will deal 
principally with apartment houses having more than four 
apartments, hotels, business and office buildings, and 
property of this general class upon which present mortgage 
loans are in default or about to mature. The company has 
an initial capital of $10,000,000, supplied by the RFC, 
which may be expanded to $25,000,000. 

Three types of loans will be made, namely, to property 
owners, to mortgage holders, and for new construction. 
The company will make loans on a sound basis where 
financing is necessary and cannot otherwise be obtained 
upon reasonable terms in order to refinance indebtedness, 
but a reorganization may be required in order to give the 
company a good merchantable first mortgage on the 
property. Loans to distressed holders of mortgage bonds 
and certificates will be made provided they were not 
acquired for speculative purposes and provided the company 
can be satisfied that the income value of the property 
warrants the loan. The company may also require reorgani- 
zation of the indebtedness involved in these loans. It is 
not the intention of the company to make loans to banks 
who hold mortgage bonds or certificates, as they have 
access to other avenues of borrowing. Loans will also be 
made for the construction of new buildings for which there 
is an economic need and which are not of a promotional 
nature, provided the applicant will have a substantial 
equity in the property. 

In general, loans will be made for not more than ten 
years and must be so amortized that one-half of the princi- 
pal will be payable during that period. 

The interest rate will be 5 per cent, plus all costs of 
placing the loan, but without commissions or service charges. 
In fixing this rate the officials stated that it is fairly high 
for this type of loan but not so low as to compete with 
banks and institutional lenders. 


No Move for Currency Agreement 





There is no indication that the administration will make 
any changes in its monetary policy or make any commit- 
ments on currency stabilization in the near future, in spite 
of recent weakness in the pound sterling and the action of 
Belgium in leaving gold and devaluing the belga. 

The preponderance of business sentiment in both the 
United States and England appears to favor some sort of 
an agreement, even if temporary, to tie the currencies of 
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the two nations together on some basis which will remove 
the threat of a war of depreciation between the two leading 
currencies of the world, but the Treasury officials of both 
nations continue to shun hints of definite announcements. 

President Roosevelt undoubtedly will continue his 
policy of letting world events take their course in relation 
to the present American monetary status. There was no 
reaction in Washington to the Belgian devaluation of 
28 per cent and its resultant threat to the countries remain- 
ing on the gold standard. The administration’s policy of 
silence on currency stabilization, while somewhat unsettling 
to business, has the political advantages of mollifying cer- 
tain inflationist sentiment, placing the United States in a 
favorable position to bargain with other countries when the 
time is ripe for negotiations, and upholding the goal of a 
general increase in wholesale commodity prices. 

No particular significance attaches to the action of the 
Treasury in selling gold to Mexico and Guatemala in ex- 
change for silver. The deals were incidents in the govern- 
ment’s silver purchase program, and the total amount of 
gold involved, 42,000 ounces, is not sufficient to alter the 
status of our gold reserves appreciably. Similar gold sales 
may be made to other nations. 


Farm Credit Act of 1935 





Although a considerable volume of distress farm debts 
have been refinanced through the Farm Credit Administra- 
tion, demand for loans continues at a relatively high level. 
The business of the Farm Credit Administration will 
undergo important modifications with enactment of the 
pending ‘Farm Credit Act of 1935,” which has already 
passed the Senate. 

From the time the farm debt refinancing program 
commenced in June, 1933, through March 15, 1935, some 
623,884 long-term first and second mortgage loans had been 
closed in the aggregate of $1,636,085,091. 

New applications for mortgage loans are coming in at a 
relatively heavy rate. They amounted to about 20,000 
in December, 16,500 in January, 13,700 in February, and 
15,300 in March. Emergency appeals, or requests for 


expeditious action on loans, sent in by farmers declaring 
that they faced immediate foreclosure, amount to from 
1,000 to 1,200 a month. Loan volume is declining, however. 
The highest monthly loan total was around $153,000,000. 
In December of last year the total was, roughly, (See page 27) 





International News Photo 
JOHN FAHEY, right, and PRESTON DELANO, left, HOLC officials, at 
a Senate banking and currency subcommittee meeting to discuss 
extending the activities of the HOLC 











IVEN the facts of a situation, 
we can proceed with what 


Mark Twain calls “the cool, 
calm confidence of a Christian holding 
four aces.”’ Without the facts, we are 
prone to fall back on glittering generali- 
ties which, as often as not, lead us 
astray.. Those responsible for develop- 
ing new business for trust departments 
have, in the past, had to depend too 
much on generalities and false esti- 
mates. 

As a case in point, consider the field 
of insurance trusts. Back in the early 
*20’s, an insurance association pub- 
lished a book which had no intention 
‘to mislead. However, it stressed cer- 
tain general statements such as, “90 
per cent of all estates consist of life 
insurance,”’ “90 per cent of all estates 
over $5,000 are dissipated in less than 
seven years.”” Added to these were 
the statements that over one hundred 
billions of life insurance was in force, 
that the second one hundred billions 
would be written in the not far distant 
future, and to cap it all, the slogan, 
“Life insurance companies were created 
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There is no season for wills. They 
are drawn with almost equal fre- 
quency in every month 





lo produce estates, trust companies to 
manage them.” 

What was more natural then that 
trust companies should hearken to the 
siren call to wander in this fertile field? 
The author of this article frankly con- 
fesses that he was one of the first to 
be led astray. What we did not know 
were the true facts of the case. One 
hundred billions of insurance was in 
force, but it consisted largely of 
promises to pay in the future. All 
the present wealth it actually repre- 
sented was some twenty billions of 
assets the insurance companies then 
possessed; and, since the total wealth 
of the country was estimated at 
between three hundred and fifty and 
five hundred billions, how could the 
twenty billions of insurance assets 
possibly constitute 90 per cent of 
estates? Nor did we sense that most 
estates were used up in less than seven 
years because most estates did not 
contain sufficient assets to last that 
long even with capable management. 
A further element was the fact that the 
insurance was largely on the lives of 
younger men, with long expectancy 
of life. 

Insurance does form a_ substantial 
part of many estates. Insurance trusts 
are a desirable and profitable form of 
trust business. So in this case the 
misleading statements did little or no 
harm. Trust companies that accepted 
them as fact devoted a large part of 
their advertising effort to developing 
insurance trust business. Many of 
them secured more than enough life 
insurance trusts, and_ will-appoint- 
ments along with them, to make such 
advertising a profitable investment. 


THE BURROUGHS CLEARING 


“Trust Market 


acts and Kalla 


There are many theories and counter 
theories about the trust field.... 
some right, some wrong according to 
statistics developed in a number of 


surveys discussed here by the author 
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The only unfortunate aspect, and it 
is a mild one, is that the same effort 
to secure will-appointments might 
have brought the trust companies 
more and quicker profits. 

There are other instances. There 
have been theories and counter- 
theories about the volume of estates 
left by women, the periods elapsing 
between the dates wills were written 
and the dates they were probated, the 
months when most wills were written, 
the percentage of estates that passed 
from one generation to the next by the 
laws of descent and distribution, the 
number and volume of worthwhile 
estates, the percentage of estates in 
which trust companies were named, 
and other equally important questions. 


ESEARCH, sired by Depression, out 

of Necessity, is finding the answers 
tothem. Already the results are evident 
in a more intelligent selection of pros- 
pects, more efficient advertising, more 
productive merchandising, and greater 
ability intelligently to plan ahead for 
the great increase in trust business 
that is inevitable. Let us examine 
some of the more important questions 
that have already been researched to 
the point where the findings are 
dependable. 

A generality common among trust 
men was that if a man made a will 
today, it would be seventeen years, 
on the average, before that will became 
operative. The basis, I presume, was 
to take the average age of a group of 
testators and apply the mortality 
tables thereto. It is such reasoning as 
this that prompted a certain eminent 
professor to counsel his students that 
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‘Annual Market of 
Worthwhile Estates 


CITY A—Trust companies named, 13 per cent 
CITY B—Trust companies named, 32 per cent 
CITY C--Trust companies named, 49 per cent 
CITY D—Trust companies named, 16 per cent 
CITY E—Trust companies named, 15 per cent 
CITY F—Trust companies named, 28 per cent 
CITY G—Trust companies named, 18 per cent 


by 


ALBERT JOURNEAY 


Vice-president, The Purse Company, Chattanooga, Tennessee 


“There are lies, damn lies, and sta- 
tistics.” 

Recent surveys of several thousand 
estates made in cities on the Pacific 
Coast, in the Middle West, and in the 
East, and including large and small 
cities, show the following to be the 
facts: 25 per cent to 35 per cent of 
all wills probated are made within one 
year of the testator’s death. Sixty- 
five to 75 per cent of all wills probated 
are made within five years of death. 
Twenty-five per cent to 35 per cent of 
all wills probated are over five years 
old. 

“What of it?’ some cynic asks. 
First of all, the directors of a bank are 
usually men well along in life. When 
they looked at the old figures pur- 
porting to show that the fruits of 
today’s investment would ripen seven- 
teen years hence, they often lost 
interest. They were not interested in 
sending their dollars on a journey that 
might not terminate until some time in 
the distant future. But with the real 
facts before them, they are more 
willing to support the trust depart- 
ment’s efforts. 

To the trust company executive in 
charge of advertising, these recently- 
disclosed facts indicate the necessity 
of keeping the advantages of corporate 
trust service before the people who 
should use it. Wills are continuously 
being revised. The trust company, 
through its advertising, is addressing 


a parade, not a mass meeting. The 
findings also show the need of explaining 
the danger of an old will, which no 
longer meets the conditions of today 
or tomorrow, to the 25 per cent to 
35 per cent of people who have been 
leaving old, inadequate wills. 


‘THE percentage of people dying 

without a will furnishes another ex- 
ample of the value of rarefied statistics. 
In 1921, the statement was widely 
circulated that only 5 per cent of the 
people dying left wills. Other esti- 
mates have since been made showing 
the percentage of intestacy in all 
estates to be 50 per cent ormore. This 
latter figure is probably fairly accurate, 
but trust companies are not interested 
in all estates. Most of them are 
interested only in estates over $25,000. 
Studies conducted in five cities indi- 
cate that the percentage of the people 
dying intestate with estates over 
$25,000, is 16.4 per cent. The volume 
of these estates is still less. For 
example, in the Boston area, out of 
1,224 such estates that were examined, 
183 or 14.9 per cent were intestate. 
The total of these 183 estates, $21,715,- 
292.65, was, however, only 9.6 per 
cent of the volume of all the 1,224 
estates. In Cincinnati, an even more 
favorable showing was made, for out 
of 140 estates with assets over $25,000 
(the average size was $148,000), only 
10 were intestate, and their average 


Contrary to belief, 65 to 75 per cent 
of wills drawn come to probate 
within five years 


The percentage of trust estates left 
by women is far larger than is 
generally believed 


Most people with worthwhile 
estates do not die intestate but 
prepare a will of some kind 
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size was $38,746. In San Francisco, 
11.6 per cent of the people leaving 
worthwhile estates failed to leave a 
will.. It is clear, therefore, that the 
majority of people who possess sub- 
stantial estates today leave a will of 
some kind. The task of persuading 
people to “make a will’ is not com- 
pleted, and probably never will be; 
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but it is less important than the 
necessity of urging them to revise 
their wills to meet today’s conditions. 

Trust companies have done little to 
attract the business of women, per- 
haps because it was more difficult to 
get a list of women property holders; 
perhaps because it was felt that they 
should be advised by their menfolk; 





BOSTON 


Average estate with trust provi- 


SURVEY 


1,224 Estates Probated in Norfolk, Essex, Suffolk and 
Middlesex Counties 


September 1, 1932 — August 31, 1934 


Number Cf rota VALUE tof Total 

Estates of $25,000 and over......... 1,224 $225,456,464.99 
ok ea wd ed os Keo’ 19,571,844.75 8.7 
Personal Property ................. 205,884,620.24 91.3 
Estates in which corporations re- 

ceived sole appointment........ 146 11.9 19,950,513.65 8.8 
Estates served by co-fiduciaries, 

corporations and individuals.... 151 12.4 51,699,521.25 22.9 
Estates served by corporations re- 

gardless of co-fiduciary factor. 297 24.3 71,650,034.90 31.8 
Estates served by individuals...... 927 75.7 153,806,430.09 68.2 
PENG OEIES GUROROD..g 6.5. 6 oie. 183 14.9 21,715,292.65 9.6 
Estates with Trust Provisions 356 29.1 146,222,533.29 64.8 
OU OS kr cccwcveewen 539 44 70,993,595.04 31.5 
Women’s estates served solely by 

IIE. og oo choses ccvaens 65 12.1 5,603,520.59 7.9 
Men's estates served solely by cor- 

halon & wiliobin'yk $0 81 11.8 14,346,993.06 9.3 
Average size of estate............. 184,196.00 
Average woman's estate.......... 131,713.50 
Average man’s estate............. 225,493.33 


410,737.45 








CINCINNATI, OHIO 


MEN versus WOMEN 


, Percentage Percentage 
Volume Average s 


Number Volume 

140 Large Estates............... $ 20,781,754 $148,441 

eee 9,353,241 176,476 38 45 

os ct wans 11,428,513 131,362 62 55 
BOSTON, MASS. 

1,224 Estates over $25,000. . $225,456,465 $184,196 

MIN eid cence He bonicw a 70,993,595 131,713 At 32 

685 Men.. 154,462,870 225,493 56 68 
COMPOSITE BOTH CITIES 

Average Worthwhile Estate. . $166,318 00.0 00.0 

Average Woman's Estate. . 154,094 43.4 32.6 

Average Man's Estate....... 178,427 56.6 67.4 








Pewtined, Ove... .. 6.60 nu 152 10 11 
Seattle, Wash............ oe i: 7 
Indianapolis, Ind......... 99 13 13 
Cincinnati, Ohio......... (3: ie 6 wee 
San Francisco, Calif...... a: | 6UhCUD 
Salt Lake City, Utah..... 137. 13 19 
Charleston, W. Va........ 30 4 0 
MI a & Gene Mee HE wee aS 749 76 70 


Percentages 100 10.1 9.3 





MONTH OF WILL EXECUTION. (Seven States) 


Number Jan. Feb. Mar. Apr. May June July 


Aug. Sept. Oct. Nov. Dec. 


6 16 11 14 11 23 20 8 10 12 
,s Ff Ff @& GY 7, zt Ff £ 


9 11 8 9 4 8 6 5 9 4 
12 9 5 13 10 10 6 14 13 3 
7 10 14 12 11 11 8 13 ~=7 #6 
6 5 1412 8 16 9 13 13 9 
2 $24 1 see £ @B 


45 63 61 72 54 77 61 64 59 47. 
6.0 8.5 8.1 9.6 7.2 10.2 8.1 8.5 8.0 6.4 








Courtesy The Purse Company 


but probably because there has never 
been definite information on how large 
a percentage of the estates were in the 
hands of women. As the facts are 
ascertained, it becomes apparent that 
definite effort should be made _ to 
acquaint women with the special value 
trust service has for them. 

Referring again to the Boston sur- 
vey, which covered the period from 
September 1, 1932, to August 31, 1934, 
we find that 44 per cent of the estates 
in number, and 31.5 per cent in dollar 
volume, were left by women. In 
Cincinnati, 53 of the 140 large estates 
were left by women, while 87 were left 
by men. The estates totaled $9,353,- 
241 for women, against $11,428,513 
for men. A survey of all Allegheny 
County, Penna., (Pittsburgh) estates 
for 1934, conducted by John A. Wright 
of the Fidelity Trust Company, Pitts- 
burgh, shows women leaving 44 per 
cent of the number of estates and 45 
per cent of the dollar volume. 


UDGING from these and other re- 

ports, we may say with reasonable 
accuracy that the estates of women 
constitute 35 per cent to 45 per cent 
of the property now passing from one 
generation to the next. “Cherchez la 
femme” may well become a slogan for 
trust development men. 

Trust companies were created pri- 
marily to manage estates. They have 
arisen from a definite need; and as far 
as they have gone, they have succeeded 
to a surprising degree in fulfilling that 
need. But they have not gone far 
enough. The average trust executive 
has been well qualified for his internal 
tasks. The depression years have fur- 
nished ample proof of his fidelity and 
intelligent administration of estates; 
but the very characteristics that fitted 
him to care for property have made it 
difficult for him to induce people to 
place the property under his care. 
Being an introvert, he has kept his 
light under a bushel. 

On this point, William L. Ayers, 
Financial Editor of the Chicago Journal 
of Commerce, says in the February 16, 
1935, issue, “‘One striking fact is the 
unfamiliarity with trust department 
functions on the part of most customers 
of a bank. The omission, it should be 
frankly stated, can be charged to the 
officials of the trust departments. Of 
all the activities within financial insti- 
tutions—banks _ specifically—less is 
heard about the trust departments 
than any other.” 

Here too a knowledge of the facts 
is proving a stimulus. Recent surveys 
disclose that even during the depression 
an abundance of worthwhile estates 
are passing through our probate courts. 
This is still the richest country in 
the world. The surveys disclose, 
however, that corporate fiduciaries 
are named in a small (See page 22) 
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keep in mind. . 






Keystone Photos 


Two points of law on customers’ notes to 
. Cases where oral agree- 
ments are binding ... When to give 


notice of forgery .... And other rulings 


by CHARLES R. ROSENBERG, Jr. 


Accommodation Note 


Every bank, at one time or another, 
is apt to find itself confronted by the 
two questions of law decided in a recent 
Washington, D. C., case. 

A bank, in that case, held a cus- 
tomer’s note that had been running 
for some time. As security for the 
payment of this note the bank re- 
quested and received the separate note 
of the borrower’s wife. The wife’s 
note was dated and made payable in 
the District of Columbia, but had 
actually been executed by her in 
Pennsylvania. 

When sued on her note the wife set 
up these legal objections: 

First, that in Pennsylvania, where 
she had actually signed the note, a 
married woman was barred by statute 
from becoming an accommodation 
party; and 

Second, that, in any event, as her 
note was given as security for her 
husband’s pre-existing debt, there was 
no consideration for her note. 

The note, said the court, being dated 
and delivered in Washington, plainly 
contemplated that the maker intended 
to be bound by the law of the District 
of Columbia, where a married woman’s 
accommodation note was valid. She 
could not invoke the Pennsylvania 


law, even though she actually signed 
the note in that state. 

However, the wife’s note was ad- 
mittedly given to secure her husband’s 
note, which the bank held in a fully 
completed transaction in which the 
wife had had no part. To support a 
note given by a wife to secure her 
husband’s pre-existing debt, there must 
be a new consideration moving from 
the husband’s creditor, in this case, 
the bank; but here the wife obtained 
nothing, and the bank gave up 
nothing in consideration of her note. 
Ilence her note is unenforceable because 
based on past consideration, which in 
law means no consideration. (Kiess 
vs. Baldwin, 74 Federal Reporter, 
Second Series, 470.) 


Expressed Opinion 


Another reason for the banker’s 
traditional caution in expressing him- 
self: 

“A statement by an _ experienced 
banker to a confiding customer,” says 
a recent court decision quoting a 
previous case, “that a note is amply 
secured, when he knows it is not, is 
more than an expression of opinion; 
it is a deliberate misrepresentation of a 
fact.” 

Sounds like a 


sharp distinction 


between what a banker believes and 
what he knows! (Dye vs. Farm 
Mortgage Inv. Co., 74 Federal Re- 
porter, Second Series, 395.) 


Assignment of Rents 


May a bank rely safely on an assign- 
ment of rent money as security for a 
loan? 

A bank’s borrower in the District 
of Columbia owned and leased a valu- 
able parcel of real estate to a tenant. 
An arrangement was made whereby, 
under an assignment of the landlord’s 
interest in the rent, the tenant paid the 
rent directly to the bank to apply on 
the landlord’s debt to the bank. 

Later a creditor obtained judgment 
against the landlord and attempted to 
attach the rent money in the hands of 
the tenant by garnishment. | It was 
contended that, as the assignment of 
the rent to the bank had not been 
recorded, it was ineffective as against 
creditors under the District of Colum- 
bia statute providing that transfers of 
interests in real estate are effective 
against creditors from the time of 
recording only. ‘This is similar to the 


recording statutes in many states. 

An assignment of rents, the court 
held, is not a transfer of an interest 
(See page 24) 


in real estate, but a 
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The postman makes a practice of separat- 
ing the deposit envelopes from the mail 






























Items are removed from the envelopes 
and go to the proof department just as if 
they had been received over the counter 
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Handling 


by 


FRANK K. HAYS 


Vice-president, Lake Shore Trust and Savings Bank, 


Chicago, Illinois 


THE ENVELOPE: Below is an illustration of the mail deposit 
envelope used by the Lake Shore Trust and Savings Bank 








deposit receipt at the right. 








Place 
Stamp 
Here 








Lake Shore Trust and Savings Bank 
N. Michigan Avenue at Ohio St. 
Chicago, Illinois 


THE ENVELOPE OPENED: When opened, the mail deposit 
envelope looks like this, with the deposit slip at the left and the 
The reverse of the receipt provides 
space for the name and address of the depositor, so arranged 

that they show through in a window envelope 











Mail Deposit Slip — Deposited With 

















Lake Shore Trust and Savings Bank 
NAME liediadtidialaiae Ji - senile itninestaetai 
CHICAGO, ILLINOIS. soos esate 
CHICAGO OTHER CITIES 
puee* Fe ae 
see 
ashe | | 
pi | 
cre™ | | 
at “ | | 
ro a : | | 
eee 
CHICAGO . \ == 
OTHER RITES. ki : 
TOTAL OF DEPOSIT 


























Bank By Mail. —yox witt find it exceedingly 
easy if you use this special Deposit Slip Envelope 
provided for your convenience and follow these simple 
snsiructions. 
1, Fill out the deposit slip at the left, in the 
usual manner, 
. Endorse —_ ks in this way: 
y to the order of 
LAKE SHORE TRUST AND SAVINGS BANK 
(Your signature) 
3. Enclose checks etc. in pocket of envelope, 
seal, stamp and mail. 
4. Send currency or coseeee by registered mail. 
Your deposit will be acknowledged with the receipt 
below, ot which ti me a new Deposit Slip Ra elope will 
be oll you. 








+. 
MAIL DEPOSIT RECEIPT 


Depositor Will Please Not Use This Space 


Lake Shore Trust and Savings Bank 





Chtceqn, Winte 


We credit your checking account this 


day, as per name and address on reverse 


side of this receipt with $__.__. 
Thank you, 
Lake Shore Trust and Savings Bank 


- Per 








NOTICE:—Deposits are credited conditionally and not finally 
until the items — le by other banks are paid. This 
will use due dil Cc 

agents, byt wilh not be liable in case of their failure or 
negligence, or for logs of items id the mail. 








PATENTED 1934, WM. CHERNCY & ASSOCIATES, CHGO. 






ence in its endeavor to select responsible 
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Deposits By MAIL 


A growing interest 
in banking by mail 
prompted this arti- 
cle. It tells how 
one bank built up 
its volume of mail 
deposits . . . and 
with what results 


T started with an envelope sent out 
by a merchant to a customer. The 
envelope carried on its back, and 

on its flap, information as to terms, 
balance due, and so forth. The cus- 
tomer was urged simply to place his 
check inside the envelope and mail it. 
It made simpler the process of paying 
a retail account. And as we looked it 
over somebody asked, “‘How can that 
be applied to banking?”’ 

“It ought to be applicable to bank- 
ing by mail,” suggested another in the 
group. Whereupon we began roughing 
out our ideas of just how it should be 
done, what functions it could perform 
in mail banking, just how it would 
have to be made. Three or four of us 
played with the idea for perhaps half 
an hour, and admitted we did not 
have it licked. Then we went back 
to work. 

One officer, however, was not willing 
to drop it so easily. He stuffed some 
of the notes in his brief case that 
evening and went to work after dinner. 
He kept it up for several evenings, 
and over one week-end, until his wife 
threatened to divorce him on the 
grounds that he spent his spare time 
cutting out paper dolls. He estimates 
that he cut out and pasted up at least 
a hundred dummies before he hit upon 
the exact form of envelope which 
would do the trick in a way to suit 
both the depositor and the bank 
operating man. 

The resultant envelope, patented, 
manufactured, and distributed by a 
bank service company, has_ today 
spread across the country like wild- 
fire. Certainly we believe that it 
should spread, for we have been using 
it almost a year, and we find that it 
is more valuable to us each month. It 
is, in fact, an answer to many an 
operating man’s unspoken prayer: It 
reduces costs, levels off peak loads, 
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The teller stacks up the morning’s deposit envelopes, opened out, tears off the flaps, and then 
works from the two piles: one of envelopes containing the deposit items, the other of flaps 
containing blank advice forms 


gives the customer better service, 
pleases him, increases the bank’s 
volume of deposits, gives an unques- 
tionable legal proof of date on mail 
deposits, does everything it should do 
and nothing that it should not do. 

Essentially the envelope has three 
parts: 1. The ordinary envelope which 
carries the bank’s address on the face. 
and the customer’s return address on 
the back; 2. The bank’s ordinary 
deposit slip form, on the back of the 
pouch portion of the envelope, placed 
there so that when the flap is folded 
over and pasted down, the deposit slip 
is completely covered; 3. The mail 
deposit receipt, or customer’s advice, 
printed on the inside of the flap —the 
gum on the flap is along the lower edge 
of the flap, and the flap is perforated 
at the edge of the gum, an important 
feature of the envelope. 


HE customer who wishes to mail a 

deposit takes this envelope, fills out 
the deposit slip in the ordinary manner, 
tucks his deposit items inside the 
envelope, licks the gum and seals 
down the flap. Now he fills in the 
blank lines, on the back of the flap, 
which are obviously for his return 
address. He affixes a stamp to the 
front, where the bank’s address is 
printed, and mails the envelope. It 
has been much simpler for him, you 
see, than the usual procedure of writ- 


ing a letter to go with the deposit item 
or items, addressing an envelope, and 
mailing. Besides which, the average 
customer is pleased with the ingenuity 
of the envelope and enjoys using it, 
we find. 

When the envelope comes to the 
bank, we identify it at sight as a mail 
deposit. In fact, the postman who 
serves us is entirely familiar with the 
envelopes and makes a practice of 
sorting them separately, so that they 
come to us in a separate bundle and 
start through the routine immediately. 
(It was the postman’s idea, but it 
helps a lot.) 

These deposit envelopes go direct 
to the teller who handles our mail 
deposits—if we were a larger bank 
they would go to the mail teller, of 
course. This teller arrives in the 
morning in time to receive this mail, 
and he sets to work at once. He opens 
the deposit envelopes by slitting them 
along the top. Then he folds back the 
flap on each—you recall that it is 
perforated just along the edge of the 
gum. He stacks up the morning’s 
deposit envelopes in this fashion, 
opened out, tears off the flaps, and 
then works from the two piles: one of 
envelopes containing the deposit items, 
the other of flaps containing blank ad- 
vice forms, with the depositor’s address 
(written by the depositor, and therefore 
accurate) on the back. 
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Ile writes in ink on the advice the 
amount of the deposit—as shown on 
the deposit ticket —initials the advice, 
date-stamps it, lays it aside. The 
items are removed from the envelope, 
and they go to the proof department 
just as if they had been received over 
the counter. The only difference is 
that the deposit ticket is of double 
thickness; the front of the envelope is 
never removed, the double thickness is 
filed as is, since it shows on the face 
by the postal cancellation absolute 
proof of the mailing date. Since many 
careful banks insist on filing with a 
mail deposit ticket the entire envelope 
in which it arrived, you can see that 
we are not wasting file space by using 
the envelope in this fashion. Anyhow, 
the actual amount of space required 
for a year’s mail deposit tickets is 
pretty unimportant. 

Now the teller has a _ stack of 
detached envelope flaps, on one side 
of which he has executed the bank’s 
advice and on the other side of which 
is the customer’s address, written by 
the customer. As a matter of fact, 
about one customer in twenty fails to 


fill in his address, and these few 
advices must be laid aside for a 
moment. For the bulk of them, prop- 


erly addressed, the teller has one 
other simple operation. In one hand 
he picks up an advice from the pile, 
‘and a fresh mail deposit envelope. 
In the other hand he picks up a window 
envelope. He stuffs the advice and 
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the unused envelope into the window 
envelope so that the address written 
by the depositor shows through the 
window. Now the stack goes to the 
mailing department for sealing, stamp- 
ing, and mailing. 

In practice, we have those advices 
in the mail no later than 10:15 each 
morning. Subsequent mails bring 
smaller volume of mail deposits, and 
these advices go out within a few 
minutes after the deposits are re- 
ceived. Twice a month, on the morn- 
ings of the second and the sixteenth, 
so many salary checks are received 
that they would take too long for such 
prompt service. On these mornings a 
general man makes a practice of work- 
ing alongside the teller until this peak 
load is cleared away. At all other 
times, the one man is entirely able to 
cope with the load before the lobby 
becomes really busy. Of course, he 
keeps his window closed until he has 
finished this task. 


EFORE we used these special envel- 
opes, we had about 100 commercial 
accounts regularly making mail de- 
posits. The number has increased to 
100, and rises monthly. Let’s have a 
look at this in terms of the work it 
involved under the old routine. Very 
few of the deposits in those days 
carried the depositor’s address —so 
few, in fact, that we found it simpler 
to ignore these and hunt up all of the 
addresses. The teller opened the 
envelopes — they 





had, of course, been 
previously opened 
at the mail desk 
because they bore 
no identifying 
marks to show they 
were mail deposits. 








NORTH MIOCHIOAN AVENTE ATONIO STHRET 


CHICAGO 


_ Dear Customer: 


Natural 


less than car fare. 


So why not deposit by mail? 


monthly statement. 


JRF: HB gens 


SAVE MORE THE THE LAKE SHOWR 








March 1, °1934 


Always anxious to give our depositors every possible ser- 
viece, we take pleasure in announcing a new plan for banking by mail. 


You will find enclosed one of our Bank-by-Mall Deposit 
Slip Envelopes. With thie you can bank at any hour of the day or 
night, and often save a lot of time and considerable inconvenience. 


ly we like to have depositors visit the bank person- 
ally. But we realise that it takes much less time to mail a letter; 
that the weather may be unpleasant; and that a postage stamp costes 


When you stop to think of it, banking by mail is very 
logical. You receive checks by mail. You send out checks by mail. 


All you need do is make out the deposit slip on this 
envelope, endorse your checka as indicated on the envelope flap. 
insert the checks in the envelope pocket, seal, stemp and mail. 


By return mail you will receive as your deposit receipt 
the very flap of the envelope in which you sent your deposit, 


together with a fresh envelope for your next mailing. This receipt 
can be destroyed after you have verified the deposit on your next 


We sincerely hope that you'll be able to use this plan to 
good advantage. It is one more demonstration of our desire to give 
our depositors the benefit of every modern facility and convenience. 

Yours very traly, 


President. 





Most of them did 
not have even a 
deposit slip —most 
often there was a 
pencilled memo- 
randum, ‘‘Please 
credit this to my 
account. J. J. 
Jones.”” Some few 
contained a deposit 
slip, and practically 
none contained a 
duplicate deposit 
slip. The teller 
went through them 
one by one, writing 
up duplicate de- 
posit tickets and 
sorting out as he 
went along. 
There was so 
much work to each 
deposit that he sel- 
dom finished check- 
ing in the deposits 
before the lobby 
became so busy that 


he had to open his window and put 
aside the mail work. When he finally 
had it done in his spare time, he went 
to the addressing machine department. 
Here he pulled from the trays the 
plates of those customers with deposits 
to be acknowledged. The plates were 
run through, addressed envelopes were 
given the teller, and he stuffed the 
duplicate deposit slips into these en- 
velopes. Even with our small number 
of customers who were using this 
method, it took him so long that most 


often he did not get the advices 
into the mail until the following 
morning. And we dreaded these mail 


deposits, because they were so much 
more work than window deposits. 

Under our current method, mail 
deposits are slightly more work than 
an equal number of window deposits 
of identical items. And they cost us 
postage, usually two cents since most 
customers are inside Chicago. But 
to counterbalance this, the work is 
done by a teller who otherwise would 
not be busy. It is, in short, fill-in 
work at a slack time, when he can be 
spared. The mail deposits take the 
place of just so many lobby customers, 
and thus they decrease the lobby load. 
And they clear into the proof depart- 
ment just as they are finishing up their 
early-morning load and before the 
volume of window transactions has 
reached any considerable size. Thus 
the mail deposits supply a leveling 
effect on peak loads all through the 
bank. 

Occasionally some banker who comes 
to investigate our experience with this 
method arises to object to what we 
consider a real advantage, keeping 
these customers out of the lobby. 
“We want our customers to come in 
the bank, to feel free to counsel with 
our officers, to know us all so intimately 
that they feel a personal connection 
with the bank,” such a visitor protests. 
And it must be admitted that super- 
ficially his objections are valid. 

Actually, they are not. Very few of 
the depositors who use this service are 
real commercial customers, merchants, 
manufacturers, professional firms of 
the neighborhood. The bulk of them 
are people on salary, and their accounts 
are personal checking accounts. They 
have no need to consult officers, have 
no credit problems to talk over with us. 
When they come in to make deposits, 
they walk to the window, make the 
deposit, and walk out of the bank. 
Few of them ever talk with any of our 
officers; the officers are usually occu- 
pied, and presumably the customer has 
something better to do than merely 
stand around the lobby. If they have 
other types of business which the 
bank might obtain, they will take it 
up with us, no doubt. Many of our 


mail customers have safety deposit 
(See page 32) 


boxes in our vaults. 
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by G. A. G. 


CENTRAL BANK OPENING 


With red-coated Royal Canadian 
Mounted Police on guard, the Bank 
of Canada, new central banking insti- 
lution, commenced operations mark- 
ing another milestone in Canadian 
financial history. There was no cere- 
mony as the doors swung open at the 
head office in Ottawa and the branches 
in Vancouver, Calgary, Winnipeg, 
Toronto, Montreal, Saint John, Hali- 
fax and Charlottetown. Bank mes- 
sengers were the first customers of the 
new bank as millions of dollars of the 
old Dominion notes were turned in to 
the central bank for redemption and 
supplies of new Bank of Canada notes 
issued. Coincident with the opening 
the first rediscount rate of the new 
bank was announced at 2% per cent. 
In addition to regular central banking 
operations the new institution has 
taken over the functions of the assist- 
ant receiver-general offices in the 
principal cities of the Dominion. 

Incidents connected with the open- 
ing were: 

At Vancouver. The staff worked all 
night closing the assistant receiver- 
general’s office at Victoria and transfer- 
ring records to Vancouver. Woman 
seeking to be the first depositor waited 


Head offices of Bank of Canada are at present housed 
in Victoria Building, Ottawa, above, along with 
other government departments. At the right, a scene 
in the bank’s general office 


for hours outside of bank door and 
was disappointed when informed that 
the bank did not accept accounts from 
the public. 

At Montreal. Late on the Saturday 
night prior to the Monday opening, 
an amount estimated at $75,000,000 in 
gold and silver bullion was moved one 
block from the vaults of the assistant 
receiver-general to the new premises. 
Steel trunks, armored cars, picked 
bank marksmen, scores of Royal 
Canadian Mounted Police, city police 
and detectives formed the entourage. 
The bank encountered the first vault 
trouble when the door refused to close 
on the bullion. Mounted police 
guarded the funds until repairs were 
made. Several Montrealers appeared 
at the bank to open accounts. Turned 
away. 

At Toronto. Two branches located 
here swung into operation without 
ostentation. One branch handles cur- 
rency; the other is the securities and 
exchange division. The Toronto Street 
branch sent in the first burglary alarm 
which turned out to be a false one. 
Mounted police already on duty were 
surprised when city police and detec- 
tives hurried to the scene. Toronto 
collectors were busy picking up speci- 
mens of old notes anticipating the 
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GRAHAM F. TOWERS 
Governor, Bank of Canada 


time when they would disappear from 
circulation. 

At Winnipeg. Detectives and police 
surrounded the banking district as 
substantial amounts of the new cur- 
rency were transferred to the branches 
of commercial banks. 

At Ottawa. Bank of Canada issued 
its first weekly statement. Gold re- 
serves were shown at $106,584,358 
with total reserves including silver 
bullion, Sterling and United States 
funds at $107,962,462. Total invest- 
ments consisting of subsidiary coin, 
Dominion Government short-term se- 
curities and other Dominion Govern- 
ment securities were at $149,838,537. 
Total assets $259,682,600. Liabilities 
include paid-up capital $4,996,302, 
notes in circulation $97,929,992, Do- 
minion Government deposits $2,207,- 
759, chartered banks $153,798,509, 
other $362,140. (See page 21) 
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Journal entries of checks and drafts are 


made in the cage 


by 
J. A. ROUVEYROL 


Assistant Vice-president, Mississippi Valley Trust Company, 
St. Louis, Missouri 


NPEED of production and absolute 
S accuracy are attained by a method 
employed in the cage used jointly 
for exchange and certificates of deposit 
at Mississippi Valley Trust Company, 
St. Louis. By this method, the teller’s 
journal entries of checks and drafts 
drawn are made simultaneously with 
the actual drawing of the instruments. 
Part of the journal entry is, in fact, a 
carbon copy of the payee line and the 
amount of the check or draft. Conse- 
quently there can be no differences 
due to the erroneous registration of 
a.nounts. 

As will be seen by inspecting the 
form, the journal sheet is so set up that 
the drafts and checks are distributed 
according to the depository drawn 


upon. Six columns are provided for dis- 
tribution, one each for: secretary’s 
caecks; New York drafts; Chicago 
drafts; Federal Reserve Bank checks; 
San Francisco drafts; miscellaneous. 
In all cases except New York and 
miscellaneous, the institution drawn 


upon is always the same. This per- 
mits deciding in advance which New 
York bank will be used during the day; 
its name is typed at the head of the 
New York column as a guide in making 
general ledger entries from this journal 
sheet, and if heavy drafts during the 
day make advisable changing the New 
York bank drawn upon, this is simply 
accomplished by typing in the next 
name and continuing as before. For 
drafts drawn upon miscellaneous banks 
the name of the bank is in each instance 
typed in preceding the entry of the 
amount. 

The columns following the distribu- 
tion section are devoted to: name of 
purchaser; payee; and amount. These 
latter two columns, payee and amount, 
always appear in carbon copy because 
just before they are written the 
machine is opened, a check form and 
sheet of carbon paper inserted, and the 
direct impression of the type falls upon 
the face of the check form. As will be 
seen by reference to the final column 


The journal sheet is so set up that drafts and checks drawn 


on the reproduced sheet, these amounts 
are registered in close behind the 
dollar sign on the check, and conse- 
quently the entries in the final column 
appear usually with the first digits in 
even column rather than with the 
decimal points in line. To accomplish 
this easily, the tabulator stop for this 
column is so set that it is in proper 
position if the amount falls in hundreds 
of dollars, which is the most frequent 
denomination. For a smaller sum the 
machine is back-spaced one or two 
spaces, and for larger amounts appro- 
priate manipulations are made in the 
operation. 

This part of the journal sheet then 
becomes an exact carbon copy of the 
payee and amount as they appear on 
the draft. There is no opportunity 
for this information to disagree with 
the draft itself. 

The machine is so set up each 
morning that the tabs agree with the 
six distribution columns for sub-totals 
and with the final column for total. 
The sheet remains in the machine all 
day (unless the volume of drafts drawn 
requires subsequent sheets) and the 
sub-totals and the total are accumu- 
lated throughout the day. At the end 
of the day, the machine is cleared by 
setting down these totals at the 


bottom of their respective columns, 
as is seen on the abbreviated sample 
Thus each 


sheet reproduced herewith. 
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drawn on that bank during the day, 
and the total in the amount column 
shows the total amount of checks and 
drafts drawn at this cage during the 
day. 

The numbers in small italics are 
check or draft numbers. When a 
check is spoiled or otherwise canceled, 
the teller draws a light pencil line 
through the entry in the machine, and 
adjusts the entries by subtracting the 
figure. The consequent entry, which 
is then written on the following line, 
appears in red. When the sheet is 


journal sheet which must inevitably 
coincide exactly as to payee and 
amount. Furthermore, the check num- 
ber permits the auditing department 
to make sure that all checks are in 
order and accounted for. Obviously, if 
the teller should erroneously enter a 
Chicago draft in the New York column, 
the error would be instantaneously 
apparent on audit because the check 
number would be of the Chicago series 
rather than the series allotted to 
New York. 


eee oe 1 
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drawn} 2re distributed according to the depository drawn upon PAY TO THE ORDER or _* ### GEO. BROWN PRINTING CO., INC. eean ¢ 125.60 
| MV-1.C0,@L25 Sh GOCIE: 
A plan that journalizes drafts as mm  ~§ Voi i 
written, provides cumulative totals . 
° ‘ " 3 In the process of writing the check or draft the 
and dis tribution of each day S work teller makes a carbon copy entry on the journal sheet 
distribution column shows the total he makes a carbon copy entry on the’ in the same cage as exchange. Pres- 


ently it became apparent that the 
same machine could be applied to 
journalizing certificates of deposit 
issued and certificates of deposit paid 
during the day. Further, it was dis- 
covered that at the end of the day the 
machine could be used for working up 
the necessary information on interest 
accruals on certificates of deposit. 
These journal records are used as 
part of the accrual system of control. 
The columnar headings include: num- 
ber; due date; amounts distributed 
in three sub-columns headed ‘‘de- 


, removed from the machine, the teller WHEN these journal sheets go to mand,” “‘time,’’ and ‘‘31-day”’; interest 
> puts a red-ink ruling through the the auditing department at theend recovered; interest paid; interest from; 
; check or draft entry thus canceled. of the day, the ledger entries andcheck interest added (memo); rate; name; 
: The canceled check is then attached register entries are tremendously sim- memo; daily expense; days; plus or 
] to the sheet when it goes to the audit- plified by the clear form of the journal- minus adjustments. 

’ ing department. izing. Auditing them is_ likewise Thus the machine is kept occupied 
> Description of the operation is far greatly simplified, as must be apparent during the entire working day. Entries 
“ more protracted than the operationin on inspeetion. At the close of the are proved and distributed at the 
| actual practice. When the teller re- banking day the machine is cleared. cage, greatly simplifying the work in 
y ceives a draft or a check requisition, This was the entire scope of the the auditing department. And the 
e he turns out the requisitioned instru- machine when the system was first entire combination plan functions far 
, ment in a few seconds. And, as has installed. more smoothly than any plan with 
e already been pointed out, in the It happens, however, that in this which the operating men of this bank 
h process of writing the check or draft bank certificates of deposit are handled are aequainted. 
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Mr. Clutchbill held his watch in a trembling hand 


by FRED COPELAND 


Illustrated by HAROLD FLUCKE 


the Ferndale National Bank was 

a white mare with two wild eyes 
and a steaming pelt. The weather- 
beaten blue wagon attached to her 
stern was splashed with mud. 

The owner of the outfit, Mr. Iry 
Spearhawk, had left Catamount Hol- 
low that morning at six o’clock. Never 
before for him had a minute been so 
packed with money. And now at last 
he was sitting opposite and almost 
falling over into the lap of Director 
Clutchbill in the front office of the 
Ferndale National. 

“Get my collateral right out!... I’m 
going to pay my loan!” he rattled 
breathlessly. 

“What for goodness’ sake has hap- 
pened?” yelled Mr. Clutchbill, trying 
to out-holler Iry’s shrill voice. 

“It’s gone to 10... it’s gone to 10! 
1 paid 2!” 

“You don’t mean that 500 shares of 
Lucky Hill Gold stock we loaned you 
the money to buy two years ago?” 


G the Fema: at the curb in front of 


“Yeah... yeah... that’s it. It’s 
gone to 10. I’m going to sell it this 
morning... I’m going to sell it inside 
an hour. I can’t think why it’s 10. 
Hurry! before it goes back to 2.” 

“Eh, John,” yelped Mr. Clutchbill, 
swinging around to Cashier John 
Atwood, “‘get out Iry’s collateral ...a 
certificate for 500 shares Lucky Hill 
Gold—and put him out of misery. 
Telephone the order in.” 

“l’m going to wait right here, right 
in this chair till it’s sold.” Iry danced 
his hands up and down on his knees. 

“Bring it right in here,’ spoke up 
Mr. Clutchbill after a long wait. 

“T can’t find the key to the collateral 
chest,’ came the flat, surprised voice 
of Cashier John Atwood from the vault. 

Iry Spearhawk hopped instantly out 
of his chair and slammed his cap on the 
floor with a muffled “‘plop.”’ 

“Can’t find the key?” Mr. Clutch- 
bill strained anxiously forward to the 
vault. 

“IT want that stock sold within the 


Before 


‘Two 
O’ CLOCK 


Lucky Hill Gold was jumping. 
It was time to sell. But where 
was the collateral chest key ? 





They dipped over the crest with radiator 
cap steaming 


hour,” piped Iry in alarm, following 
close on Mr. Clutchbill’s heels. 

Inside the vault they found John, 
his head on one side, his mouth half 
open and a faraway look in his eyes. 
How far away this “faraway” look 
might turn out to be was something 
John himself was trying to determine. 

*“Where’s that key?” demanded Mr. 
Clutchbill, leaning back and poking a 
forefinger in John’s ribs. 

“Yeah where?” grated Iry, 
screwing his hornet-like face as far 
as he could up under John’s eye. 


“Tl remember now,” uttered John 
faintly. “I remember.” 
Director Clutchbill scowled and 


poked John again. “Hop back down 








or 
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*“*Mr. Clutchbill,’’ stated Iry, 


here on earth and tell us what yuh 
remember.” 

John suddenly swallowed with a 
squeak, then spoke. 

“The bank examiner must have 
lugged off that key by accident. I 
haven’t used the collateral chest since 
he was here a week ago. I let him take 
the key so he wouldn’t have to plaster 
a seal over the chest door every time 
he turned around.” 

“Oh, my Gosh!” wailed Iry in disgust. 

“Where is the examiner now?” 
yelled Mr Clutchbill, leaning over and 
holding his goatee within an inch of 
John’s eyes. 

“How do I know?” 

Iry Spearhawk started to speak, 
choked and grabbed at his mouth. 
His hand came away with an upper 
set of false teeth. 

“Dwill a ’ole in the wault,’’ he 
lisped frantically. 

“Fiddlesticks!” snorted Director 
Clutchbill. “It would take two days 
to cut that chest to pieces. We've 
got to find that examiner.” 

“No! ... No! ! my stock will go to 
hell!’ Iry abruptly grabbed Mr. 
Clutchbill’s vest with both hands. 

“See if you can find out where the 
examiner lives and phone _ him,” 
squalled Mr. Clutchbill, clawing Iry 
off as though he were a spaniel dog. 

“He lives over to Cloverdale,” 
gulped John, striding earnestly toward 
the telephone. 

Iry and Mr. Clutchbill followed, 
drew their chairs up to John’s desk 





and strained forward anxiously while 
John got the examiner’s home on the 
wire. 

“Is the examiner there?’ warbled 
John rapidly, then held motionless 
listening to a faint feminine voice. 

“Well, is he?”’ squalled Iry. 

“Yeah, is he?” echoed Mr. Clutch- 
bill, leaning almost off balance. 

Suddenly John said, ‘Well’ in a 
flat voice, hung up and leaned back. 

**The examiner is on a week-end over 
to Beaver Bay Inn on Lake Champlain 
and he won’t be back till Monday.” 

“Oh, my Gosh!’ Iry got up and 
kicked his chair back. “And here it 
is only Friday. That stock is liable 
to slump back to 2. I’ve a good 
mind to sue yuh for damages.” 

“Confound it! telephone the Beaver 
Bay Inn!” ordered Director Clutchbill 
in alarm. 


N ten minutes John had it on the 

wire. After several minutes of one- 

sided conversation he turned to Direc- 
tor Clutchbill 

“The examiner is staying there but 
he’s out on the bay all the time in his 
new sailboat, they say.” 

“You'll never get him .. . never!” 
wailed Iry. ‘“‘Now, look here, gents, 
you give what that stock is selling 
for—you can get yours when you can 
... 1m done fooling!” 

‘Sailboat!’ uttered Mr. Clutchbill 
aloud. “Beaver Bay is where I go 
fishing with Antoine Bissionnette. If 
I was only there!” 








scan mall 


“if that stock ain’t out of that chest before two o’clock, I'll sue yuh!”’ 


“Yeah . .. well, you ain’t.””” Iry 
snatched out a large silver watch. 
“Quarter to ten,” he greeted. ‘‘Well, 
you coming across? Or have I got to 
go and see Lawyer Adams and get this 
hollered all over the village?” 

Director Clutchbill rose and _ ex- 
tended his nose an inch in front of 
Iry’s. He held it motionless. Sud- 
denly his goatee snapped forward. 

“If you go to Lawyer Adams, Iry, 
be awful sure what you’re doing.” 

“Mr. Clutchbill,” stated Iry, wrin- 
kling his nose to a lighter furl, ‘‘if that 
stock ain’t out of that chest before 
two o’clock Pll sue yuh just as sure as 
cats wear whiskers.” 

“Well, Mr. Spearhawk,” snapped 
Director Clutchbill, jerking his goatee 
violently, “‘you’re going to get your 
stock right in your hand before two 
o'clock.” 

John opened his mouth and stared 
in astonishment at the old director. 

Mr. Clutchbill looked slowly away 
from Iry’s_ small, pinched face. 
“John! !’ he exploded. 

John ducked his head back and 
blinked. 

**Get your car here at once.. 
going to Beaver Bay.” 

Fifteen minutes later villagers on 
Main Street stopped and screwed their 
eyes around as a violent rattle jarred 
their ears. 

A small motor car had just ham- 
mered over the main line and two side- 
tracks of the railway crossing. In the 
car at the wheel was Cashier John 


. we're 
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Atwood. At his side, with black felt 
hat pulled to his ears, was Director 
Clutchbill. The old director was 
stuffing a watch in his vest pocket. 
He leaned over to John’s ear. “It’s 
ten already. How long will it take 
to the bay?” 

‘An hour and three-quarters,” yelled 
John out of the side of his mouth. 

At eleven o’clock they were on the 
summit of the mountain pass. There 
was snow beside the road among the 
great trees, but the road was hard top 
and clear. They dipped over the crest 
with a radiator cap humming steam 
like a nest of hornets. In fifteen 
minutes they were off the mountain 
and in the great Valley of Champlain. 
Three villages flew by. At eleven- 
thirty a sheet of silver gleamed beyond 
a headland. 

“There she is!’ howled Director 
Clutchbill, throwing out an arm. 

John buzzed around a curve and 
spun across a long flat. Long stretches 
of the lake now opened north and 
south. Beaver Bay swelled in as 
though to meet them. They skidded 
to a stop beside the old Beaver Bay Inn. 

Up on the veranda Luke Thompson 
lowered a seed catalogue and looked 
over his spectacles while a_ small 
avalanche of ashes poured from a cob 
pipe into his lap. 

‘That bank examiner here?’ shouted 
‘Director Clutchbill, standing up in 
the car. 

“Naow! he’s out on the 
drawled Luke, pointing vaguely. 

Director Clutchbill swung his head 
around. A single sail made a creeping 
white speck far out on the blue water. 

“It’s almost noon ... when’s he 
eat?”” demanded the old director, 
turning on Luke again. 

“He ain’t coming in. He took his 
lunch with him... got a new sailboat 
—claims he’s going to tame her if he 
stays out all night. She slung him 
out last week-end.” 

“Can’t you blow a horn or wave a 
flag or something to get him in?” 

“‘Naow! ... he wouldn’t come if he 
see a flag ten feet long, and you could 
blow out an eyetooth on a horn and 
he’d never hear it.” 

*““Any motor boats to let yet?” 

*‘Nope . . . too early.” 

Director Clutchbill dropped in his 
seat with a jerk. “Drive me along the 
bay to Antoine Bissionnette’s where I 
go fishing in summer.” 

In a few moments John wheeled the 
car into a farmyard beside a tiny 
cottage door. 

“Why, Meester Cluckbill!’ gasped 
Antoine and his plump brown-eyed 
wife, Yvonne, as the cottage door 
swung open. 

“In a hurry, as 
Director Clutchbill, 
blingly out of the car. 

“Eh, bien... it’s a leetle early for 


lake,” 


usual,”” shouted 
backing scram- 
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fishey—but we shall try,” nodded 
Antoine, hurrying down to greet the 
old gentleman he took out fishing a 
few times each summer. 

“Antoine! . . . Antoine!’ anxiously 
burst out Mr. Clutchbill, hurrying to 
meet the friendly, smiling French- 
Canadian, “‘you still got that little 
sailboat you bought down on the 
coast last fall?” 

“Yeah, yeah ... ah, ma foi! she 
can go! I sand and paint her dernier.” 

“Her bottom . her bottom,” 
hastened Yvonne from the doorway. 

“I got to borrow her! I’m in an 
awful hurry! If I bust anything Ill 
get you three more just like her.” 

“She’s down in the henhouse by 
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the shore,” nodded Antoine, leading 
the way around the cottage. 

With John’s help Antoine shoved 
the boat out the instant they reached 
the shore. Director Clutchbill stepped 
in alone. In his early days he had 
sailed the lake when a sail was all 
there was to be had, and now under 
and about him was a sturdy, swift rig 
built for salt water. The old gentle- 
man hoisted the sail and studied the 
rig. The sun caught the cream-white 
canvas and etched it against the clear 
sapphire and emerald of the far sky 
and shore. A little puff of wind caught 
the sail. Mr. Clutchbill dropped the 
centerboard, trimmed the sheet and 
slid mysteriously away from the shore 
while John and Antoine stood with 
hands crossed motionlessly over their 
stomachs, watching. The sailboat 
gently dipped one snow-white shoulder 
and showed her new green boot top. 
Like the hand of death the old director 
began to reach out toward the exami- 
ner’s distant sail. 

As the alien and unexpected yacht 
grew larger and showed unmistak- 
able intentions of seeking him out, 
and him alone, the examiner’s head 


stretched up and screwed this way 
and that like a startled duck. 
At last Director Clutchbill shortened 


the intervening waters to yelling 
distance. 
“Mr. Simmons!” bawled the old 


director, “I want to see yuh! It’s 
Clutchbill from the Ferndale National. 
You carried off the key to our collateral 
chest when you examined the bank 
last week.” 


“Eh? Clutchbill! What’s that? 
What’s that? Key! I never carried 
off any key! If I had I’d have found 


it among the papers when I made up 
my report for Washington.” 

“Yeah, you carried it off by acci- 
dent. It was a flat key about four 
inches long and worn all brass color. 
And I’ve got to have that key before 
two o’clock today or it’ll mean $5,000 
to us.” 

“Key! 
your key.” 

“Well, I shan’t be satisfied unless 
you make a search for it... we know 
you had it.” Mr. Clutchbill shot his 
boat alongside the examiner’s yacht. 

“You think I’m going clear back to 
Cloverdale and hunt for a key! I just 
got here. And I’m going to stay till 
Monday. What’s all this about $5,000?” 

“If we don’t get a stock certificate 
out of that chest for a man today the 
price may sink on us and we'll be 
liable.” 


Hell’s eggs! I haven’t got 


“Garrh! I ought to report you to 
Washington. Never heard of such 
carelessness!” 


As the two boats neared the palisades 
of Duck Point thewind blewup stronger. 
Theexaminer suddenly brought his boat 
about, almost snagging Mr. Clutchbill. 

“Now, Clutchbill, you get out of 
the way,” yelled the examiner angrily. 

Mr. Clutchbill looked at his watch. 
It was noon. He shoved it nervously 
back out of sight. He would have to 
work some scheme on the examiner 
or the day was lost. For a full minute 
the old director studied their position. 
Far off to the northeast was a shore 
he was familiar with. He had fished 
there with Antoine. He remembered 
the place because they were forever 
getting their anchor fouled among a 
line of submerged piles which ran out 
into the lake and had once supported a 
railway track. A light of hope jumped 
into Mr. Clutchbill’s eye. He began 
to crowd the examiner’s boat till they 
were headed for the old piles. At 
times he spilled the wind and let the 
examiner creep hopefully ahead. 

Some fifteen minutes later 
examiner’s boat lurched wildly. 


the 
The 


examiner pitched forward onto the 
centerboard trunk. The released sheet 
plunged the boom into the waves 
which were now breaking viciously 
against the boat’s weather side. 
Hurriedly Mr. Clutchbill worked his 
boat down and let go his (See page 29) 
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The 





LEO T. CROWLEY 


Chairman, Federal Deposit 
Insurance Corporation 


COMPARISON of the second 
A report of the Federal Deposit 

Insurance Corporation, releasing 
member bank figures for December 31, 
with the first report, giving figures for 
June 30 shows a number of interesting 
developments. 

These include: An increase in the 
number of insured banks from 13,896 
to 14,135, the number of national 
banks increasing by 45 and the number 
of state banks by 194. An increase of 
$1,100,000,000 in dollar totals of loans 
and investments and a decrease from 
73 to 70.6 in the percentage of this 
item to total assets. An increase of 
$3, 180,000,000 in total deposits. 


For a special break-down of FDIC member bank figures 
prepared by The Burroughs Clearing House—See page 2 












Consolidated figures for December 31 
show trends of assets and liabilities 


Other facts are contained in the 
official news release accompanying the 
report. The official release follows: 

WASHINGTON — Total deposits of 
14,135 insured banks in the United 
States were $39 billion on December 
31, 1934, according to a summary just 
completed by the Federal Deposit 
Insurance Corporation. 

An $1,800 million rise equal to 12 
per cent in demand deposits was 
shown to have occurred since June 30, 
1934, the date for the last call for 
condition. There was also a 20 per 
cent expansion of inter-bank deposits 
amounting to $1,000 million. An 
important factor in these increases was 
the year-end accumulation of checks 
deposited but not yet collected. Time 
deposits increased $300 million, or 
3 per cent. Total deposits gained 
approximately $3,000 million, 9 per 
cent over June totals. 

Total cash and funds due from 
banks rose 20 per cent in the six 
months, while the banks increased 


their holdings of government securities, 
direct and fully guaranteed, by $1,400 
million, a 14 per cent gain. There was 
also an increase in other securities held 
of $260 million, or 4 per cent. As 
compared with the mid-year figure 
loans and discounts were reduced by 
$600 million, a drop of 4 per cent. 

Stock purchases have been made in 
59,400 of the insured banks by the 
Reconstruction Finance Corporation, 
the statements show. These amounted 
to $822,000,000. 

The figures were compiled by the 
FDIC from reports of condition as of 
December 31, submitted to it by 
7,693 insured state banks not members 
of the Federal Reserve System. To 
these were added summary figures 
tabulated by the offices of the Comp- 
troller of the Currency and the Federal 
Reserve Board from reports of 5,462 
national and 980 member state banks. 
These insured banks hold 98 per cent 
of all deposits of commercial banks 
and trust companies. 

















20 








THE BURROUGHS CLEARING HOUSE—May, 1935 


*AJUO JSo1O}UL OF SB SozBIg popUy) oy) Aq poojuVsNNT spuog %pP uorjesodsog uvoryyT S1vUM() BUIOFY SopnpouUy, 
































‘OOL §=+£92‘089'6I "00L §=028'S¢s'0z ‘0OL =FEC"CSs'sz "00L §=2£6‘08S'Sz ‘OOL = S8Z‘CEt'er ne PF eee eRe ee $92}2]29D17 1230] 
£00° €8¢ 200° 69F'T 200° TZ¢ 600° 028s £00° FST 800° ne oo ee ceed sainzUsqep pue sazoU [ezIdeo 
Ao yI0%3s peszsajoud AOj punj VQUSZUIIITIIY 
rll €L6'6EE el ESG‘'SLZ 9° ESLTST 9° FES‘TFI ell OZ‘ 16F 6 eS ey ee °939 ‘S91DUSSUIZUOD 1OJ S9AIISIY 
I'l OS‘STzZ I OFS‘80z Ul 8825192 / OSPF T9Z I'l 899‘OLF ‘. ae hails te la ea qou—szyoud pepraipuy 
L’s 886601 ‘T 2°s 669‘820'T 9° GZZ'ZER ae 1G0‘9E8 zs £91 ‘Z96'T lt TE er ae ee snjdaing 
I's = 2g0¢sc'T SL = 3E6‘S9G'T 2 = FOTFEL'T “L ORL‘Z8L'T 9L 912618" ZL «= SL9'8bE ‘| Seanqueqep puke sejou [eqIdeo pue yo03s [eRIde) 
68° C6L‘EL1 3° CLISSI Lz e9e'F9 s° L8U‘T¢ ss" SST‘8&z Sr ee ee ee aed SOIZITIGeI] 492430 
30s ("Sb ea. 6 60° cF96I Toes §: eee 6 a 60° ZE9'CS ‘ore - hens s 60° 182, a ae oe oe ajqeAed 390A jou nq pezepep spueplig 
z FILLE st’ oeZ‘Ts z" Z99'IF y 116‘8¢ Zz" 92862 st’ ee eet See ae ee predun pure penisose sesuedxy 
s ZSE'FEI 9° 668'STT 9s" O6T'SET s° €16‘SEI z9° ZPS‘LIT ss° — S1I9UIOZSND 10} p9zNdexe seouLde00y 
S00° £96 900° ZS81‘T 900° SOFT £00° Oc S00° ILE'% ¥00" ee tee or pee JZUSUWIESIOpUS YIM seoUeIde00Y 
¢Z0° 186‘ z0° EtO'F £0° €89'9 z0" LIL £0" OL9'TI z0° ee eee ae syueqg Surjz10de1 jo yUuNODOR 
40} syULG 19430 Aq pezNoexe saoueds00y 
S10" 8662 10° 21% 600° ZS $00" 62ST 10° OIL'S 800° eee | ee ne ee eae eee PeMOLIO $91Z1INDIG 
110° GOS S00" 686 800° L007 100° ESE 10° ZL ‘t £00° ee | NOP SSARE SHS BNNs ee Ee ee eee szUNODSIPIY 
82" 16L‘¢ 91° ZOL Es 90° 21981 £0" CFE‘L 9° £9F‘89 60° alan Bsc et alatdadiibah death tn 9 ee Figg e[qeded siiig 
10° 9L8'T zo" 18S‘ zo" 668'F 600° 1982 vO C129 S10 ee tea ey P[OS $91zIAINDes 19430 410 SUOT}Ze3ITGO 
3,404) “S ‘fF eseYyounda 07 szUsWIIRISYy 
eee ee eee Seer ae 62% (62 F69 GZ -Se6‘0G9 9°1 — £69 aA! CE6‘0C9 Hoes sss ss“ SUIPUBIsINO $93Z0U ZulzepNdAT) 
£18 269°L16°CT zes = FIT'L98°L1 res =. 68S 6861 98 OSI'ZE9'IZ sSP'zZs 6S‘S18'CE a 8. ESS Rete eee szisodaq 1030] 
Sb’6 9ST ‘OS8'T Vil § z61'tze'% SZL 260°S86'Z LeL = FS0'68F'E Vit s2z2‘¢es'p SZt o9FZ SI8'G SYIOYS ,S19[9ACAZ PUL SIBILYO ‘pay!z1ed 
$}IPeId JO $19}}0] Yseo ‘syUeq 19430 jo szisodeqg 
ze"s 660‘ZFO'T Lbs GT 8S 26 s°s 698'2ZE'T 8b = G86'FES'T spss SF ‘6987 8b sos‘0Iz'z °° s31s0dep ssules jezsod pue JUeUIUABAOD “Ss “/) 
so°P 968016 9°F L¥¥‘196 £°9 PST ‘L6F'T v9 COT ‘6E9'T s°s O8S‘LOF‘S 9°S es > Sa rec ee nr a eee spuny s11qNdg 
6°92 6 FF‘Z92'S L’sz = Sz6 ‘68'S ysz 6FL‘LS0'9 9% —LZZ'E6R'9 19% = 861 0zETT a Sc et ee ee s71sodep eur] 
‘se zgc‘zes‘9 ree eZee‘, Lee = £08°8Z0'8 I'se ¢22°086'8 £ve OLO'TSS'FI a | ee ee ee suo!ze10d109 
40 SULLY ‘S;eNPIAIpul jo szrsodep pueuisg 
SAILITIAVIT 
‘OOL §=FSz'‘08¢'6I “O01 §=O28'¢¢s'0z "OOL =FES‘ESS'Sz ‘OOL §=zE6‘0R¢"¢ "OOL «S82 ‘cet er eee ae ee eee eee ae sassy 1030] 
Ly'l FOF‘ L8Z vl ZOS‘66Z 9L° 168°08T 3° E9" Z0Z I'l 108 SOF Ul es ce cr en eee eee $39SSE 19410 
S10 866% 10° ZIl‘% 600° a 8 900° 62ST Z10° OLI'S 800° 1f9'¢ fee eee ree ere P2eMOsIOg S9IZIUINIIG 
$00" £96 900° ZSt‘T 900° SOFT £00° OGL $00" 1282 r00" I lh al sed al ae acini te a JUSUIISIOPUS YFIM 
P]°s s[jiIq pue syueq 19430 jo sooueydes0y 
eee. Aer Beene z 6FZ‘9E 'y 9G6'EE ¥80° 6FZ OE Lo" 9G6'EE ' aeanseei] *S ‘f) Woy anNp puke puny uolWduepey 
s‘I €6F'ZOE 9°¢ 6L0'8EL e'l OFS TIE £°z 08026 rl GES ELD 62 6CT‘OSE' T° 8ur8qzT Yseo 49430 pue $4994 spIszno ‘sesueYyoxy 
6°8 TSO°LSL‘T 6°6 6z8'990°7 9°01 869126292 PIL LL8‘016% 6°6 L6L‘98Z'F re en rr oe syueq 19430 YIM sa0uRleg 
rl 6L8'ZLZ 91 GPL‘SEE s‘I OL8‘6FE 8°I GFL'ESt vl 6FL‘ZZ9 Ll ee oe ees Cee Nea Ul Yysey 
89 o10‘zzE'T SL = LIT‘9g¢"T SOL 00F L6F'Z 6°6 STF Cze' 88 = OTF‘6 8S 88 =. G9S‘T80'F : syUvg eAsesey [e419Pe.] YPM BA10894 
wt = LET‘GLZ Sl = FIF‘E08 9° 6S8‘TST 9° 168‘T9T 6° 966 9F ee P2eUMO 938389 [eI 12439 
62 s0z‘sg¢ Lz ~—sSLe09¢ Lt) = SEI‘FS9 92  o00'zss 82 = SFS'SIZ'T 92 leZIZT ‘ s9an3xy puke sinziusny ‘asnoy Surmjueg 
9° £92 ‘SZ s° 90F‘L0T s" £6061 s" 189°CST 9° 098 ‘FSZ zs° 60'StS "°° saoueqdesor jo “3998 AqyIqet] s1eUI0ZsSND 
"SL = STE*SZ9'FT fll +F19'Z98'F1 CI StF TIIO'LI O'OL ZES‘OT6'LZT o'eL e92‘989'TS — ——_ Or SpUaUI;SIIUT PUD SUDOT 1030 | 
9°FI § 9gs‘09s'z ZH 3 +€82'0L6'2 “PL 622 SEES L°EL «SOP'LSF'S ZbL 8 6Sss'96I'9 GEL «S8T'Scr'9 Gia ties *930 ‘SaIzIaNdes ‘sy90}8 ‘Spud 12431O 
ZL «6+ 906°SEZ s‘Z LOT‘ST¢ s‘I +8192 ce Lz = 822969 2 a Re 9°Z SE8‘60Z'T *''°'3,4°D °S ‘N Aq peoquesend Ayjny su0He31190 
8°0Z FSF'0L0'F v'0Z = FSL‘1SZF 9°fZ  ZzS‘LE9'C vbZ §=7z8'0SZ'9 r2z = 9. 6‘L02'6 ems geno.“ **** SUOIZESI[GO JOIAIP PUSUIUABAOT) “S *f) 
rse 6ZOT‘S0S"L Zve 39 OF 6‘ 9ZT'L zze 9z¢‘0s9'Z wee |= LLe‘eLb'L "SE = SL9'S8T‘CT Sle 118209" lela ($3J@4p4s2ao apNypoul) szuNOoOsIG pue suLO'T 
_S.LASSV 
6LF'S €£29'8 LIF'¢ ZOF'S 96881 ee yee ‘syueq jo szequinyy 
}ua,) (paitmg 000) j4a,) (payiu” 060) yua,) (pamtug 000) 74a.) (pang 000) 74,) (pamiug 006) yua,) (pang oov) 
49d 401/00] 49d 81020 49d 840))/0] 49d #40))/0 49d siDjeqd 49d 840)/0(] 
PE6I ‘Of PUNL PEGI ‘IE 4equIs[eq 


res ‘Oe eunr 


PEGI “LE 4equiszeq 
SUANVG ALVLS 


PEGI ‘Of OUNL 


PEGI ‘TE AeqQuIs.0eq 
SUHNVE TWNOILVN 


SHNVd TIV 








beél ‘O€ ANNE ANY ‘PEGI ‘IE UAAWADAG 
SALV.LS GALINN TWLNANILNOO NI SHINVdNOOD LSNUL ONY SHNVE TWIOYAWWNOD GAYNSNI AO NOILIGNOOD 



































May, 1935—THE BURROUGHS CLEARING HOUSE 


Canadian Notes and 
Comment 


All other liabilities 
$387,896. Total liabilities $259,682,- 
600. Ratio of net reserves to notes 
and deposit liabilities 42.45 per cent. 


(From page 13) 


SUFFER OVER-GOVERNMENT 


Most Canadian business men will 
be in agreement with T. H. Main, 
president of the Dominion Mortgage 
and Investment Association, in his 
comment on various Canadian Govern- 
mental activities. In an address at 
the annual meeting of the investment 
body the president pointed out that 
there had been drastic changes in 
Canadian economic life since con- 


federation with means of communica- | 


tion, transportation, and of trade 
vastly improved and increased. The 
investment executive said that pro- 
vincial consciousness is or should be 
much lessened. He believes that the 
provinces should therefore concede to 
the central government at Ottawa 
many of the newer functions of govern- 
ment as well as some of the old ones 
thus eliminating a great part of the 
present costly duplication of govern- 
ment service and taxation. 


A SPECIAL $25 BILL 


The Bank of Canada reveals that 
it will issue a special $25 bill to com- 
memorate the twenty-fifth anniversary 
of King George’s accession to the 
Throne. The government had already 
announced issue of the new silver 
dollar. 


PASS BOOK RULES 


A columnist in a western paper 
recently suggested that the action of 
the Canadian commercial banks in 
reducing interest rates on savings 
deposits was not dissimiliar to the 
proposals of the mayor of Vancouver 
who seeks to reduce interest on the 
city’s bonded debt. While the Van- 
couver mayor’s final objective is a 
laudable one, there is a fundamental 
difference between the two situations. 
In Vancouver relief is sought from the 
terms of a properly executed contract 
between the city and bondholders in 
which interest rates and payment are 
specifically stated. On the other hand 
money is received on deposit by 
Canadian banks, trust and loan com- 
panies subject to the rules of these 
corporations. Clients are made fami- 
liar with these regulations when the 
deposit is made. The rules are printed 
on the flyleaf of the pass book handed 
to the depositor when the account is 
opened and the attention of the cus- 
tomer drawn to them. Here are a few 
paragraphs dealing with interest rates 














Resources $90,000,000 + «+ « 
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Raa Your Customers 


Benefit From Your 
Washington Connection 


To those customers of your bank 
who may come to Washington 
quickly on any one of fifty different 
missions, The Riggs National Bank 
may be able to render a really 


helpful service. 


Our location in Washington makes 
it natural that we keep in close 
touch with national affairs, par- 


ticularly those affecting banking. 


THE RIGGS NATIONAL BANK 


of WASHINGTON, D. C. 


ROBERT V. FLEMING, President and Chairman of the Board. 
GEORGE O. VASS, Vice President and Cashier. 


Established 1836 





picked at random from the rules and 


regulations appearing in the pass 
books of several banks and savings 
corporations: 

“The attention of depositors is 


drawn to the rules governing deposits 
in the savings department.” 

“Interest will be allowed at such 
rate as the bank may from time to 
time establish ..... The current rate 
of interest can be ascertained at all 
times from inquiry at the bank.” 

‘Deposits are received and interest 
paid or compounded half-yearly sub- 
ject to the rules of the corporation.” 

“Interest at such a rate as the board 
of directors shall from time to time 


establish ..... will be added..... 

“The corporation reserves the right 
to repay the amount deposited or to 
vary the rate of interest at any 
Peer ai 


A NEW CURRENCY 


Long established monetary customs 
appear to be deep-rooted. This was 
demonstrated in the initial reaction of 
the Canadian public to a brand-new 
currency. Notwithstanding the wide 
publicity which accompanied the issue 
of notes by the Bank of Canada, there 
were some people who were surprised 
and suspicious when the new bills 
made their first appearance. Generally 


In writing to advertisers please mention The Burroughs Clearing House 
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however it was found that after the 
first display of curiosity Jack Canuck 
accepted his currency as a matter of 
course and got on with his work. 

Thus Canada accepted a new cur- 
rency. 

IMPROVED COLLECTIONS 

A feature of the annual addresses of 
executives of trust, loan, and mort- 
gage corporations of Canada has been 
the uniform reports of marked im- 
provement in collections. With condi- 
tions steadily improving it would 
appear that a great deal of the drastic 
debt adjustment legislation passed by 
some of the western provinces was not 
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as necessary as it appeared on the 
surface. 

J. J. Gibson, president of the Land 
Mortgage Company Association of 
Canada, at the recent annual meeting 
of the association, pointed out that the 
deserving mortgagor was _ receiving 
every reasonable treatment from the 
companies. Another mortgage execu- 
tive said that the public had little 
knowledge of the concrete debt adjust- 
ment accomplished quietly with the 
borrower in the offices of Canadian 
mortgage companies. Steady progress 
has been made in reduction of debts 
and satisfactory arrangements com- 
pleted without the blare of publicity. 





























Other Banks ; 
United States Government Obli- 
gations, 
guaranteed: 
Unpledged 
*Pledged 


Securities 
Other Securities ; 
Stock in Federal Reserve Bank , 
Loans and Discounts . 
Real Estate Mortgages 
Overdrafts 


Letters of Credit 
Other Resources . 
TOTAL RESOURCES . 


Deposits: 


U.S.Government . 

Treasurer—State of Michigan 

Other Public Deposits 
Capital Account: 

Preferred Stock (Paidin) . 

Common Stock (Paidin) . 












Earned $750,000.00) . 
Undivided Profits (Paid in) 
Undivided Profits (Earned) 


Reserve for Expenses 
Dividends 


Reserve for Contingencies 


of Credit 
TOTAL LIABILITIES . 






NATIONAL BANK 
OF DETROIT 


Statement of Condition, March 4, 1935 


RESOURCES 
Cash on Hand and Due from 


direct and/or fully 


. $132,406,625.40 


$ 96,115,701.00 


23,522,360.65 155,928,986.05 





Federal Intermediate Credit Bank 


Accrued Interest Secsiveliie—et ‘ 
Customers’ Liability Account of Aematenen and 


LIABILITIES 
Commercial, Bank and Savings $252,119,941.38 


8,348,600.17 
3,863,109.31 
675,000.00 
38,047,501.31 
8,919,053.76 
6,840.31 
1,691,461.91 


1,107,710.38 
155,860.10 
$314,859,824.30 











8,132,121.15 
17,292,834.11 


9,927,441.03 $287,472,337.67 





$11,750,000.00 


Surplus (Paid in $5,000,000.00 





and Preferred Stock 
Our Liability Account of Aemmtenen ond Santee 


*To secure public, trust department and bank receivers’ funds. 


5,000,000.00 


5,750,000.00 
2,500,000.00 


702,761.54 25,702,761.54 





286,136.32 
290,878.39 


1,107,710.38 
$314,859,824.30 
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MISCELLANY 


The Clearing House Round: Man- 
ager F. L. Rhodes of the Canadian 
Bank of Commerce, Lethbridge, has a 
unique souvenir of the new bank cur- 
rency. It is note No. O000001A of the 
new commerce issue. Hon. John Hart, 
Minister of Finance in the British 
Columbia Provincial Government, esti- 
mates that the United States Supreme 
Court gold decision saved the British 
Columbia Government $50,000,000 in 
meeting debt charges. City of Van- 
couver seeks to establish a municipal 
bank based on the City of Birmingham 
plan. Alberta legislature votes forty 
to five for complete nationalization of 
the Bank of Canada. Alberta citizens 
become intensely interested in social 
credit and local government ask 
Major C. H. Douglas, British origina- 
tor of the doctrine, to submit plan 
suitable for Alberta. Montreal branch 
of the National Trust Company re- 
leases first advertisement of an histori- 
cal series focusing attention on the 
age of this old Canadian company. 
The departure of the Strathcona Horse 
in 1900 for the South African War is 
the attention-getting subject matter 
of the first ad which appears under the 
catchy title of “‘Do You Remember.” 


Trust Market Facts 
and Fallacies 


(From page 8) percentage of these 
estates. The following list gives a 
clear picture of just how little of 
available business the trust companies 
are getting, even in communities where 
trust companies are most active: 

City A. Annual market, 436 worth- 
while estates. Trust companies named 
as executor-trustee in 80, or 13 per 
cent. City B. Trust companies named 
solely or jointly in 32 per cent of 
worthwhile estates. City C. Trust 
companies named in 49 per cent of 
worthwhile estates. City D. Trust 
companies named in 16 per cent of 
worthwhile estates. City E. Trust 
companies named in 15 per cent of 
worthwhile estates. City F. Trust 
companies named in 28 per cent of 
worthwhile estates. City G. Trust 
companies named in 18 per cent of 
worthwhile estates. 


THE value of knowing how much 

business is available and how muck 
the corporate fiduciary gets is illus- 
trated in the case of City G. Before 
this survey was made, only two trust 
companies were promoting their trust 
activities. Today four of the seven 
are doing so. It will be interesting to 
check the probate records a few years 
hence. It is quite likely the figure will 
rise toward that of City C, where trust 
companies have, for many years, 
persistently educated the people of 
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their community to the advantages 
of the corporate fiduciary. 

Many of us have long had our pet 
theories about the periods of the year 
when most wills were drawn. Some 
have maintained that few wills were 
drawn in the summer; others have held 
the early fall to be a barren season; and 
still others, the spring months. As a 
matter of fact, wills are drawn with 
almost equal frequency in every month 
in the year. Seven hundred and forty- 
nine wills, selected at random from 
the probate records of seven cities, 
were drawn as follows: January, 10.1 
per cent; February, 9.3 per cent; 
March, 6 per cent; April, 8.5 per cent; 
May, 8.1 per cent; June, 9.6 per cent; 


July 7.2 per cent; August, 10.2 per | 


cent; September, 8.1 per cent; October, 
8.5 per cent; November, 8 per cent; 
December, 6.4 per cent. 

The space allotted to this article is 
far too brief for a complete discussion 


of the will-making habits of Americans. | 
The brief figures cited, however, will | 
show the trust executive the value of | 


studying his field of operations. He 
will find much more in an intelligent 
study of his own community than this 


article sets forth. Already a number of | 
far-sighted trust officers have begun | 


intimate studies of their fields. The 
information they are gathering will be 
added to that already on hand, and the 


net result will be a clearer understand- | 


ing of the task to be accomplished. 

Too frequently the one who launches 
a movement as valuable as these sur- 
veys have already proved to be, fails 
to receive due credit. In this case 
major credit is due Paul S. Chalfant, 
of Los Angeles, well known to nearly 
every trust executive on the Pacific 
Coast and to many others. Few men 
in America know as much about the 
trust company field as he does. For 
several years he has been digging out 
the secrets held in probate records. 
His findings have pointed the way to 
others. Aided by leaders in the trust 
field on the Pacific Coast, he has per- 
formed an invaluable service to cor- 
porate fiduciaries. 

One other set of figures deserves a 
place in this discussion. During the 
past three years, either because 
economy measures, or because many 
bank officers, having seen their own 
and many of their depositors’ fortunes 
shrink, assumed that nearly all worth- 
while estates had gone over the dam, 
trust department promotion work was 
practically abandoned. Never exten- 
sive enough to take full advantage of 
the splendid field open to the corporate 
fiduciary, the volume of advertising 
shrank to less than 20 per cent of 
normal. 

How erroneous was the belief that 
no estates were left has already been 
shown. How great a.loss trust com- 
panies suffered, because of their 


economy and their lack of faith, will 
never be known. Certain trust com- 
panies, however, did maintain their 
advertising, and certain others have 
renewed it. 

Many institutions have found their 
advertising arousing more interest on 
the part of prospects than at any other 
period in their history. Inquiries, it is 
granted, are but a partial test of an 
advertising campaign’s success; but 
they are an infallible guide to the 
interest created by the campaign. 
From coast to coast come reports 
indicating that never before has the 
public been as greatly interested in 
the subject of providing for the future 
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safety of their families as they are 
today. 

The fact that the institutions fur- 
nishing these reports also report a 
substantial volume of new business 
may serve to dispel one of the most 
harmful bits of misinformation our 
banks are laboring under, that the 
public has no confidence in banks and 
bankers. Trust business, above all, 
is built on confidence; and here we 
find a greater demand for trust service 
than has ever before been evidenced. 
It is, therefore, time for banks and 
trust companies to forget the fallacies 
which have caused many of them to 
let their most fertile new-business 
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Roee Because of their easy negotiability combined 
with safety, Mellon Travelers Cheques are 
popular with travelers wherever they are 
sold. By offering these cheques to deposi- 
tors who are planning to travel, you are 
providing an appreciated service, besides 
making a profit for yourself. These cheques 


are sold by banks throughout the country 


and are remitted for at face value. 
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CONTINENTAL ILLINOIS 
NATIONAL BANK AND 
TRUST COMPANY 


OF CHICAGO 


Statement of Condition, March 4, 1935 


RESOURCES 


Cash and Due from Banks . 


United States Government Obligations, 
Direct and Fully Guaranteed: 


Unpledged . $377,907,558.94 
Pledged* . 64,794,104.94 442,701,663.88 





$187,365,438.60 











Other Bonds and Securities 
Loans and Discounts 


57,844,413.24 
234,979,238.15 


Stock in Federal Reserve Bank 3,000,000.00 
Customers’ Liability on Acceptances 6,688,026.93 
Income Accrued but Not Collected 4,321,703.47 
Banking House 14,050,000.00 


Real Estate Owned other in Bank- 
ing House . ° . 


Other Resources 


1,355,506.71 
230,048.88 


$952,536,039.86 























LIABILITIES 
Deposits: 
General $738,991,441.35 
Public Funds . 96,731,315.81 $835,722,757.16 
Acceptances 6,811,921.55 


Reserve for Taxes and Suahnees 

Income Collected but Not Earned 

Capital Account: 
Preferred Stock 
Common Stock . 
Surplus 
Undivided Profits 


Reserve for Contin- 
gencies 


5,089,970.47 
286,257.85 


$50,000,000.00 
. 25,000,000.00 
11,000,000.00 
6,125,132.83 


12,500,000.00 104,625,132.83 










$952,536,039.86 


* To secure public, trust department and bank receivers’ funds 
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Coin Bags 
Coin Boxes 
Coin Wrappers 
Bill Straps 


Envelopes 
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Requires No Pasting ! 


“All Automatic?” EASY SNAP 


LOCK-SEAL 
Collapsible Storage File Boxes—.0s stock sizes NiGHT DEPOSITORY BAG 
Samples and Prices Sent on Request. Requires No Padlock 


STRAYER COIN BAG CO. (23k S«pzie*) New Brighton, Pa. 
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| field lie uncultivated. 


It is time for 
them to cultivate that field intelli- 


| gently. 


Recent Court 
Decisions 


(From page 9) transfer of personalty, 
and hence is not within the purview 
of the recording statute. Further, 
since all right to the rent vested 
in the bank under the assignment 
as soon as the rent accrued, the 
fact that certain overdue installments 
of the rent had not been paid when 
the writ of garnishment was served, 
will not defeat the bank’s right to the 
rent. As the bank had the right to the 
rent money under the terms of the 
assignment, the borrower’s attachment 


_ ereditor cannot reach the actual money 


in the hands of the tenant merely 
because, although due, it had not yet 


| been paid over to the bank as assignee. 


(Commercial Credit vs. Campbell, 74 
Federal Reporter, Second Series, 468.) 


Notice of Forgery 


The payee’s endorsement was forged 


| on a check which was deposited in the 


| notice of the forgery 





A bank by the forger. The A bank 
forwarded the check to its corre- 
spondent, the B bank, who in turn 
collected the check from the drawee 
bank. 

Upon discovery of the forgery, the 
drawer of the check notified the drawee 
bank. Sixteen days later the drawee 
bank wrote the B bank of the drawer’s 
claim that the endorsement of the 
payee was forged. 

At suit the drawer recovered the 
amount of the check from the drawee 
bank upon proving the forgery. The 
drawee bank, in turn, undertook to 
recover its loss from the B bank, which 
had collected the check from the 
drawee bank. The B bank contended 
that the drawee bank’s delay in giving 
relieved the B 
bank of liability. 

Conceding the requirement of prompt 
notice, the court pointed out, however, 
that, even where notice of the forgery 
is delayed, the prior holders and 
negotiators are liable unless it appears 
that the position of the party who 
received the money has been altered 
for the worse with respect to the trans- 
action in the meantime. It was 


' admitted that when the B bank re- 
| ceived notice of the forgery, 


it had on 
deposit funds of the A bank, from 
whom it had received the forged item. 
Since the B bank could at that time 
have recouped itself out of the de- 
posited funds of the A bank, it was 
not prejudiced by the drawee bank’s 
delay in giving notice of the forgery. 


’ Hence, as its position was not “altered 

















May, 


for the worse” 
delay, the court held, it was liable to 


during the period of | 


the drawee bank for the amount of the | 


check. (Pennsylvania Mutual 
Real Estate Land Title et al., 
Atlantic Reporter, 747.) 


Vs. 
176 


Unliquidated Collateral 


May a bank proceed to sue and 
collect the full unpaid balance of a 
borrower’s note without first liqui- 
dating the collateral pledged on the 
note or at least giving credit for the 
value of unliquidated collateral? 

In New Jersey a bank sued on cer- 
tain demand notes in default. The 
borrower resisted the 


action on the | 


ground that the bank had failed to | 


give credit for the value of certain 


building association shares pledged as | 


collateral. These shares, it appeared, 
were being redeemed by the association 
in installment payments over an in- 
definite period of time. 


‘The notes being in default,’ the 
court ruled, “‘the bank, pledgee of the 
collateral, was under no duty to 
refrain from suit on the principal 
obligation. The general rule is that, 
in the absence of agreement to the 


contrary, 
may upon default, pursue his remedy, 
at will, by action on the principal con- 
tract or by proceeding to realize the 


a creditor holding security | 


value of the collateral.” (Lodi Trust | 
Co. vs. Himadi, 176 Atlantic Re- 
porter, 691.) 


The Bank’s Knowledge 


The president of a bank was per- 
sonally trustee of an estate. He was 
heavily overdrawn on the bank, and to 
cover the overdraft gave the bank’s 
cashier several bonds belonging to the 
trust estate together with a deposit 
slip marked for an amount sufficient 
to balance his account. 

He instructed the cashier to credit 
the amount to his account and to for- 
ward the bonds to an out-of-town 
correspondent for quotations. This the 
cashier did. Before the 
sold the bank was taken over by a 
receiver, to whom the correspondent 
returned the bonds. 

In a contest between the parties 
interested in the estate and the bank’s 
receiver, for the bonds, the court held: 

ly oe hat the bank received the bonds 
as a result of a fraud on the estate by 
the bank’s president; 


2. That the president was the 
bank’s sole agent in receiving the 
bonds; 


3. That the fraud was primarily 
for the benefit of the bank, which had 
full knowledge of the transaction 
through its president; 

4. That under the facts the bank 
could not hold the bonds as against the 


bonds were | 


1935—THE BURROUGHS CLEARING HOUSE 


25 


Highest Standards of 


workmanship 


Chinese Porcelain of 200 years ago has never been ex- 
celled for fine workmanship; indeed, some of the results 
then achieved belong to a lost art. A collection of 
Oriental Porcelain reveals the wonderous skill of the 
pioneer artists of those days. Master Craftsmen took 
great care to secure good results; artistic treatment was 
aimed at even in the most trivial objects. 


In 1848—85 years ago—the Carew Mill was established. 
The Founders determined that only the finest paper 
obtainable would bear the name Carew. Then and there 
Carew Paper Ideals were born. Ideals that are still fol- 
lowed by the present generation of Carew Craftsmen. 
Quality was the important thing; all other considerations 
were subordinate. 


Papermaking was never just a mechanical, commonplace 
work to Carew. To Carew it is an art; an art deserving 
the very best in skilled workmanship, methods, and raw 
materials. 


Take a sheet of Carew Paper in your hands and examine 
it. You can’t help but notice the genuine Quality and 
beauty that is the result of perfect Craftsmanship; the 
result of careful supervision in the most minute detail. 


Your Paper Merchant will 
be glad to wpely you with 
beautiful, illustrated Port. 
folios of any of the Careu 
Bonds or Ledgers in which 
you are interested... The 
Lift of the complete ‘line of 
Carew Papers appears in 
the imprint 
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Quality builds Prestige. Carew Papers will insure a Pres- 
tige that will reflect the good taste of the firm or individ- 
ual using them. There is no better paper made. 


“Your Great tid used Carew Quality Papers in the days of the Quill” 
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claim of the parties in the estate from 
which the bonds came. 

A rather significant application of 
the general rule that a bank is charged 
with the knowledge that its officer or 
employee acquires in a given trans- 
action! (Bosworth vs. Maryland Casu- 
alty Co., 74 Federal Reporter, Second 
Series, 519.) 


Oral Promise Binding 


A bank, relying upon the personal 
promise of the chairman of its board 
of directors, that he would indemnify 
the bank against any loss it might 
incur, made loans to certain corpora- 


Vutcan Linen Lepcer « Depenpence Lepcer 0 

Monmouts Linen Lepcer « Lenox Linen Lencer « Court Linen Lepoer « Carew 

4 Star Parcument Deep + Empire Bonp « Treasury Bonn e« Roya Seat Bonp 
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Manuscript Cover ¢ Persia Orientar \ 
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MANUFACTURING COMPANY 


\ SOUTH HADLEY FALLS, MASSACHUSETTS Z 


"Since 1848 
Makers of the 
Finest Rag ‘Papers 

VW in the land" 


tions in which members of the chair- 
man’s family were heavily interested. 

The chairman died, and at the time 
of his death the corporations to which 
the bank had made loans on his assur- 


ance were hopelessly insolvent. In 
the litigation that followed, one of 
the crucial questions was whether the 


chairman’s promise, not being in 
writing, was enforceable against his 
estate. Under the Statute of Frauds, 
a promise to make good the debt, 
default or miscarriage of another is 
enforceable against the promisor only 
when made in writing. 

The court carefully distinguishing 
between the obligation of a guarantor, 
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OFF TO THE NATIONAL CONVENTION! 
Asbury Park, N. J. & June 7th and 8th 


Early in June, all roads lead to the National Safe Deposit 
Convention to be held at that delightful summer resort, 
Asbury Park, N. J.—and reservations have been made at 
the Berkeley-Carteret to accomodate all comers. 
Safe deposit and bank men and women all over the 
United States are invited to attend. Plan now to be 
among those present. Jot the date down on your desk 
pad—June 7th and 8th! 
Your host this year is the New Jersey State Safe Deposit 
Association. 

Convention Committee 


This advertisement prepared by Ferns, Anderson, Inc., bank advertising, New York 











Morris Plan 
° HE 1935 National Convention 
Convention of the Morris Plan Bankers 


Association will be held October 7, 
8 and 9 at the Cavalier Hotel, 
OCTOBER Virginia Beach, Virginia. 

7, 8 and 9 


Cavalier Hotel, 
Virginia Beach, Virginia 





JOSEPH E. BIRNIE, 
Secretary-Treasurer, 
Morris PLaAn BANKERS ASSOCIATION, 
BALTIMORE, MARYLAND. 
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which must be in writing, and that of 
an indemnitor, said: 

“Our conclusion is that the promise 
was a direct, not a collateral one. It 
was not to answer for the debt of 
another. It created a direct obligation 
of the promisor. 

““A contract of indemnity is an 
original undertaking independent of 
any collateral contract. It creates a 
primary liability. The promise of the 
indemnitor is not to answer for the 
debt, default or miscarriage of another. 
but may be to make good the loss 
resulting from such debt, default or 
miscarriage.” 

In short, a promise to guarantee 
another’s performance of his contract 
must be in writing to be enforceable; 
but a direct oral promise to pay any 
loss resulting from another’s default is 
legally actionable. (United States vs. 
Mitchell, 74 Federal Reporter, Second 
Series, 571.) 


Installment Notes 


A note provided for installment pay- 
ments in the sum of $48 each month 
and contained a clause whereby upon 
default of any installment payment, 
all remaining installments became 
immediately due and payable. 

After a few months the obligor on 
the note got into default, whereupon 
the holder of the note suggested a new 
arrangement whereby the obligation 
might be paid off on installments of 
$35 monthly. These new installment 
payments of $35 contemplated a 
principal sum arrived at by adding 


| the arrearages on the note, plus accrued 





interest on them, to the unpaid balance 
of principal, which under the note 
would be represented by the future 
installments. 

The obligor went ahead on the new 
deal and made several payments of 
$35 monthly, but subsequently got 
into default even on this basis. The 
holder of the note then brought action 
on the note for the full amount of all 
the remaining installments in accord- 
ance with the acceleration clause set 
forth in the note. This was resisted 
by the debtor, and the court found 
that in entering into the new arrange- 
ment the holder of the note was with- 
out remedy on the note itself and would 
have to rely on the contract repre- 
sented by the new plan. The court 
held that the acceleration clause in the 
note did not carry over into the new 
contract. 

Ordinarily, the acceptance by an 
obligee of installment payments 
smaller in amount than those set forth 
in the note or other instrument, does 
not impair the holder’s right to proceed 
for the unpaid balance in accordance 
with the terms of the note or contract, 
since there is no legal consideration to 
support any alleged new agreement 
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to take smaller installment payments. 
In this case, however, the court 
pointed out that the new agreement 
contemplated a new principal sum 
composed of the installments in arrears 
plus accrued interest and the sum of 
future installments. There was also 
the further feature in the new agree- 
ment that interest on the installments 
was payable in advance. This in- 
creased the principal sum and the 
unearned future interest became an 
absolute and fixed obligation. These 
varaitions were sufficient in the court’s 
opinion to create an entirely new con- 
tract and nullify the rights of the 
holder under the original note. (Com- 
mercial Investment Trust vs. Chieb- 
nick, 277 New York Supplement 119.) 


Public Deposits 


While a national bank has power to 
give security for the safekeeping of 
public money deposited with it to the 
same extent as state banks in the state 
in which the national bank is located, 
a recent Federal Court decision makes 
it clear that this power is closely 
restricted. 

The receiver of a closed state bank 
deposited certain funds in a_ local 
national bank which pledged with the 
receiver certain security for the protec- 
tion of this deposit. The national 
bank was later closed and the question 
raised was whether the receiver of a 
state bank had a right to hold and 
realize on the security given him by 
the national bank for the deposit he 
had made therein. The court held that 
this deposit by a receiver of a closed 
state bank is not public money for 
which a national bank is empowered 
to give security. 
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Friendly service 
throughout California 


In each of the 425 branches of Bank of America in 258 
California communities there is a friendly hand ever 
alert to facilitate the business of correspondents and 
depositors. Whether the service be routine or special, 
Bank of America officers give your business the personal 
attention which assures intelligent handling. Inquiries 


invited. 


425 branches in 258 California communities 
Statewide service for correspondent banks 


BANK of AMERICA 


NATIONAL TRUST & SAVINGS ASSOCIATION 
CALIFORNIA 


Head Offices in San Francisco and Los Angeles—the two Federal Reserve cities 


Bank of America National Trust & Savings Association, A National Bank 
and Bank of America, @ California State Bank, are identical in management 
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The Washington Outlook 


(From page 5) $67,000,000. In January 
it declined to $62,000,000 and in 
February to $51,000,000. 

Applications are probably stimulated 
by pending Congressional proposals to 
further reduce interest rates sharply 
on such loans. The Farm Credit 
Administration itself has cut the 
interest rate on the most frequently 
made type of land bank loans to 4% 
per cent, partly to stimulate new busi- 
ness and partly to meet the demands 
of Congressional proponents of low 
interest rates on the mortgage loans. 
The cut is one-half of 1 per cent and 
affects new business. In the pending 
bill a compromise is expected on 
interest rate reduction which will start 
at 31% per cent and gradually work up 
to 4% per cent over a_ three-year 
period. This will probably be accepted 
by the administration. 

Meanwhile the Federal Land banks 
announced public issue of $162,000,000 


of 344 per cent bonds to raise funds for 
refinancing all outstanding issues of 
5 per cent bonds. Last June $132,000,- 
000 of 4’s were sold to refinance out- 
standing issues of 434 per cent 
bonds. The new bonds, of course, 
do not bear the Treasury guarantee. 

Enactment of the “‘Farm Credit Act 
of 1935” will authorize the Land Bank 
Commission to make loans directly to 
farmers for the purchase of land. 
Hitherto such loans, which are made 
with government money, were made 
almost entirely to assist in refinancing, 
and farmers could obtain loans under 
the FCA for purchasing property only 
through the land banks. The act also 
extends to forty-three years the maxi- 
mum period for which a commissioner’s 
loan can be made, from thirteen years 
in most cases. The Land Bank Com- 
missioner can loan in an amount which 
will bring the farmer’s total indebted- 
ness against his property up to not 
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In the heart of Philadelphia 


‘ socially, commercially, 
geographically. Herea mod- 
ern hotel, world famous for 
its hospitality, its cuisine 
and its generous provision 
for the comfort and the 
convenience of its guests. 


Rates as low as $3.50 


Claude H. Bennett, General Msgr. 


Bellevue Stratford 
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END OF MONTH JITTERS. 


The nerve-racking, mistake creating grind at the end 
of every month can be eliminated by the Egry Speed- 
Feed which puts billing machine performance into 
your typewriter at a cost of only 2c per day for one 
year! Speeds up the output of typed forms 50% and 
more. Eliminates the costly handling of loose forms 
and carbons, and the use of expensive, pre-inserted 
(one time) carbons. Uses Egry Continuous Forms. 












Keeps all copies in perfect 
alignment. Requires no change 
in typewriter construction or 
operation. Saves time, laborand 
money. Gets your forms out 
on time every month, 


Write for facts on this 
newest, speediest 
business aid. 


Demonstrations can 
be arranged without 
obligation. 


COMPANY 
OHIO 


THE EGRY REGISTER 
DAYTON : 


Congress 
is in Session 


The activities of politics, 
business and society are more 
colorful than ever before. 
You will enjoy Washington 
this spring. 


The best in accommodations, 
location and smart surround- 
ings are available at this 
distinctive hotel. Write or 


wire for reservations. 


Nathan Sinrod, Manager 
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LAFAYETTE PARK AT SIXTEENTH 
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WASHINGTON, D.C 
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more than three-fourths of the “nor- 
mal’ value, against a 50 per cent of 
value top on land bank loans. 


Against Bank Bandits 


A big federal offensive against bank 
robbers is being mapped out by the 
Department of Justice, similar to its 
campaign against kidnapers and other 


gangsters. Laws passed last year 
make it a federal offense to rob a 


national bank or member of the Federal 
Reserve System, or to transport across 
a state line stolen property worth 
$5,000 or more. The department has 
a file of information on all known bank 
robbers and is preparing an intensive 
drive on them. Bank officials are 
asked to notify the department im- 
mediately after a robbery, preferably 
by telephone, and to leave everything 
intact at the scene of the crime. 
Branch offices are equipped with fast 
automobiles and firearms and are 
ready to enter immediate pursuit of 
bank robbers as soon as notified. 


New FHA Figures 


Spring building construction and 
repair work together with the better 
housing campaign of the Federal 
Housing Administration are increasing 
the activities of banks in making 
FHA loans, both of the modernization 
credit type and the long-term insured 
mortgages. Since the end of January 
the number of modernization loans 
approved each week has been greater 
than the preceding week, and early in 
April the weekly rate was running close 
to 5,000. On one day, March 25, a 
total of 1,473 loans was _ reported, 
amounting to $568,146. A number of 
banks and building and loan associ- 
ations, particularly in the middle west, 
have adopted the policy of allocating 


| certain specific sums to be immediately 


available for loans for new construc- 
tion upon commitments that the FHA 
will insure them. Twenty institutions 
in Indiana, for instance, set aside a 
total of $5,285,000 for this purpose. 
Action on applications for mortgage 
insurance are being speeded up by the 
FHA offices. The District of Columbia 
office approved one mortgage in a day 
and a half in an exceptional case where 
all information was immediately at 
hand. 


NRA Banking Code 


Continuance of the NRA banking 
code without substantial changes may 
be expected if Congress enacts the 
administration bill to extend the 
recovery act for two years beyond its 
expiration date of June 16, 1935. The 
bill was introduced by Chairman Pat 
Harrison of the Senate finance com- 


| mittee but its consideration was de- 
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layed by a general investigation of 
NRA practices and results. It is 
generally understood that codes for 
local service trades will be abandoned 
under the new law, but it is unlikely 
that the bank code will be placed in 
this category. The bill permits adop- 
tion of a code for any industry which 
affects the instrumentalities of inter- 
state commerce, a classification which 
can certainly be construed as including 
banking. 


Recent Security Issues 


Officials are eagerly awaiting public 
reception of the security issues recently 
registered with the Securities and 
Exchange Commission as an indicator 
of improvement in the bond market. 
There were fifty-six issues, aggregating 
$281,000,000, registered with the SEC 
in March, practically all for refunding 
indebtedness at the prevailing low 
interest rates. If these issues are 
rapidly absorbed it will be interpreted 
as opening the way for the flotation of 
securities. These registrations show a 
willingness to work under the new 
SEC regulations by financial circles 
and also indicate a loosening of credit 
and a belief that low interest rates will 
be common for some time. Investment 
circles have estimated that some 
$3,000,000,000 is outstanding in call- 
able securities, a major portion of 


which may be refunded at lower 
interest rates within the next year 


at great savings of overhead costs to 
the industries concerned. 


Extending the HOLC 


Speedy enactment of the bill to 
extend the Home Owners’ Loan Cor- 
poration was in prospect when the 
Senate took up the measure immedi- 
ately after it was reported by the 
Senate committee on banking and cur- 
rency. This committee entirely re- 
wrote the bill as it passed the House, 
but most of the changes were minor so 
no difficulty was expected in securing 
approval of House conferees to the 
Senate amendments. The most impor- 
tant provision in the bill is an increase 
of $1,750,000,000 in the borrowing 
power of the HOLC to permit the cor- 
poration to refinance the homes of 
distressed owners who have already 
filed applications or have endeavored 
to while the bill was pending, or who 
file within sixty days after passage of 
the bill. The bill also makes many 
changes in the laws relating to the 
HOLC, Home Loan Banks, and 
Federal Savings and Loan Associ- 
ations, but none of them will result in 
marked revision of policy. One section 
permits national mortgage associations 
to be formed under the Federal Hous- 
ing Act with $2,000,000 capital instead 
of $5,000,000 as now required. 
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Before Two O’Clock 


(From page 18) anchor. As he expected, 
the other boat’s bow was wedged be- 
tween two submerged piles, and waves 
were already sweeping into the cockpit. 

“Take me off!’ screamed the ex- 
aminer who had crawled to the mast 
and was hugging it. 

“When my stern gets alongside, 
climb in!” 

The examiner made it. And in- 
stantly Mr. Clutchbill began hauling 
happily on the anchor cable. Shortly 
he broke out the anchor and was under 
sail, 

“IT knew something would happen 
if you kept crowding me,” scowled the 
examiner, hugging his wet coat about 
him. 

“You'll feel better after you get 
back to the tavern and have a Scotch 
and soda and put on some dry pants.” 

“Wait till I examine your bank 
again ... just wait!” 

“Fine talk to a man who’s saving 
you from pneumonia.” 

It was twelve-thirty when they 
reached the Beaver Bay Inn. 

“Now since you’ve had to come 
back,” said Mr.- Clutchbill to the 
examiner who was waddling up the 
steps in dripping pants, “‘why not 
just run over to Cloverdale with us 
and take a look for that key?” 

“Never! !” 

“You'll feel better in dry pants. 
I’m going to wait right here on the 
porch for yuh. I'll tell the landlord 
to have a Scotch and soda ready.” 

The examiner clumped hollowly up 
the hall stairs to his room. 

When he returned, Mr. Clutchbill 
held out a glass. “Here, take this. 


I’ve sent a feller over to Antoine | 
Bissionnette’s for my car so we can | 


start.” 


The examiner gulped down the | 
“Start where?” he crowed | 
hoarsely, blowing a gale of Scotch 


draught. 


fumes out of his throat. 
“We're going after that key.” 


The examiner leaned against the 


door jam. He looked in disgust at 
Director Clutchbill and ran his hands 
down into his pants pockets. 

Abruptly a weird and ghostly light 


’ crept over his face. 


“Well, for the love of Mike!’ he 
crooned slowly, dragging his right 
hand out of his pants pocket. He 
examined strangely an object in his 
hand. It was a thin, brass-colored 
key four inches long. 

“This is the first time I’ve worn 
these pants since the day I examined 
the Ferndale National,’ he gasped. 

Director Clutchbill leaned almost 
off-balance. His eyes popped out of 
his head. <A horny hand went out 
swifter than the stroke of a cobra 
and snatched the key. 
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LOTS 250 


Never before a bank of this quality 
at such a lowprice. Made of hardwood, 
beautifully polished in natural finish. 


Etched brass name plate on top. 
Holds half dollars and smaller coins. 
Capacity about $15.00. 


Here’s a low-priced bank that 
will meet your requirements. 
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“Julius Caesar!! he exploded, 
squeezing the key till his knuckles 
turned white. “Luke! Luke Thomp- 
son!” he hollered. ‘“‘Where is that 
landlord?” 

“Right here, gents,” came a mourn- 
ful voice from the interior. 

‘““Where’s your telephone?” 

“Right here in the parlor bar,” 
came the mild rejoinder. 

“Let me to it!’ Mr. Clutchbill 
scrambled through the door, grabbed 
the telephone and began winding it. 
For a moment he waited breathlessly, 
the receiver clamped to his ear. Then, 
abruptly, he whipped out an order. 
“Give me the Seaside National Bank 
in Boston .. . any officer!” 


While he waited he held his watch 
in a trembling hand. It was creeping 
on well past one o’clock. It was hope- 
less to get back to Ferndale at two.” 

“This is Clutchbill, director of the 
Ferndale National at Ferndale, Ver- 
mont,” chattered the old gentleman 
suddenly. ‘“‘Sell 500 shares Lucky 
Hill Gold at 10 or better and credit 
our account. You'll get the certificate 
on the morning mail... and —and I’m 
hanging right to this phone till you 
tell me it’s sold.”’ ' 

The old director counted off the 
minutes on his watch. Sometime 


later the wire cracked with life. ‘‘All 
sold, yuh say?” Mr. Clutchbill hung 
up the phone, then gave (See page '32) 
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FIRST NATIONAL BANK 
BURROUGHSVILLE In Account With John Doe ; John Doe 
220 Main St. 4 220 Main St. 
Please at once; if no error is ‘ , 
in ten the account will be considered correct. q 
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This typical analysis record is detached from the statement and becomes 
a permanent record for the bank. This stub may be designed to provide 
whatever analysis or service charge information the individual bank 


requires. 


when explaining the seroice charge. 


Burroughs 


Manufacturers of ACCOUNTING MACHINES 


CASH REGISTERS TYPEWRITER BILLING AND BOOKKEEPING MACHINES 





. ADDING MACHINES . CALCULATING MACHINES . TYPEWRITERS 
CORRECT-POSTURE CHAIRS 


Note also what an excellent form it is to show customers 
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Accurac 
in y 


Service Charges 


aids any Bank 


With accurate information of the services rendered 
each depositor, the bank knows at all times exactly 
whose account is subject to charge and what the charge 
should be. Guesswork as to whether a flat charge should 
be made or whether the account should be analyzed is 
eliminated. Moreover, by means of a neat, accurate 
machine-posted record, customers’ questions about serv- 
ice charges can be answered quickly and effectively. 


The latest Burroughs Bookkeeping Machine, while 
posting the customer’s statement, quickly and accu- 
rately compiles all the information needed to compute 
service charges, analyze the account and calculate fed- 
eral tax. It also provides a ledger that guards against 
paying uncollected funds. Of course, it posts, proves 
and journalizes in one operation. 


With this Burroughs the bank knows the exact 
figures on which to base every customer’s service charge, 
regardless of the individual bank’s plan for computing 
the charge. Ask our nearest office for all details. 


Burroughs Adding Machine Company 


Detroit, Michigan 





























GREAT DAY 


The day you arrive in Pittsburgh— 
and affix your signature to our reg- 
ister—will be a great day of living 
for you—a day of great opportuni- 
ties for us. Hotel William Penn is 
not merely Pittsburgh's finest and 
largest, but is world-known for the 
excellence of its appointments, the 
quality of its cuisine (under direc- 
tion of the internationally-famous 
chef, Mons. Clovis Chartron), and 
the unstinted friendliness of its 
welcome. 

@ 1600 Rooms with bath 

Rates from $3.50 


HOTEL WILLIAM PENN 


GERALD P. O'NEILL, General Manager 

















(From page 29) it another grind and stood 
waiting. 

Far over a distant wall of mountains 
in the Village of Ferndale a wild man 
was prowling back and forth in the 
bank lobby. At times he came to the 
wicket and glared at Willie Dexter, the 
teller, who glared back at him and 
slowly sunk his neck in his collar. 
They were glaring at each other now 
for the hundredth time. 

*“Almost two o’clock! warned the 
thin lips under the citron eyebrows at 
the wicket. “I ain’t going to wait 
but three minutes more!” 

Willie Dexter jerked in his head. 


Then, suddenly, he popped it out 
again. The telephone had rung. 


Willie made a dive for it while the 
two women clerks shot their heads 
around disclosing two sets of wild and 
long-suffering eyes. 

“Who?” yelped Willie. “Oh! 
my Gosh! I’m about dead! 


Oh! 
Heh? 





Yeah, he’s out in the lobby prowling 
back and forth . . . back and forth. 
What? itis? My Gosh! And do what? 
Oh, yes... yes, Mr. Clutchbill, I will. 

Willie turned toward the lobby. 
“Come here, wild man,” he hollered. 
“Come right here to the window and 
get your money less your little note 
and charges.” 

Iry Spearhawk slid to the wicket. 

**And there will also be 10 cents out,” 
stated Willie slowly after making 
some figures and counting out some 
bundles of 20’s. 

*“What 10 cents is out?” squalled Iry. 

“Mr. Clutchbill says for me to take 
out 10 cents for a cigar for himself.” 

Iry reared back and blinked. “I 
won’t stand for it! I won’t do it!’ 

“You want me to nail this note, or 
not?’ howled Willie, holding a ‘‘Paid”’ 
stamp over the piece of paper. 

“What a gall! Straight robbery! 
But go ahead .. . go ahead.” 


Handling Deposits by Mail 


They come to the 
vaults when they have occasion, which 
is seldom. They make mail deposits 
once or twice a week if they have that 
many checks to dispose of. Some of 
them have trust business here. The 


(From page 12) 


| point is, walking into a bank to shove 





some endorsed checks over the counter 


| and take a receipt is, in most instances, 


a foolish waste of the depositor’s time. 
In no other disbursement would he 
think of doing it by any other method 
than mailing a check. 

We launched our campaign by en- 
closing a letter, and one of the mail 


deposit envelopes, in each customer’s 
statement of March 1, 1934. <A great 
many customers have subsequently 
asked for envelopes. In the ordinary 
course of business, the customer who 
has mailed a deposit in to the bank 
receives with his deposit receipt, when 
it is returned, another envelope to use 
in the same way. 

We like the method. It is saving us 
money, pleasing our customers, bring- 
ing us a somewhat larger volume of 
deposits as the satisfied mail customers 
tell their friends. In fact, it seems to 
have no drawbacks. 
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BALTIMORE 7, 


ONE OF AMERICA’S 
FINEST HOTELS WITH 
EVERY COMFORT AND 
LUXURY AT LOW COST 


A castle of comfort for the traveler in 
the very heart of beautiful Baltimore. 
Restaurants equipped to serve 5000 
people daily. 700 Rooms with Bath, Bedhead 
Reading Lamp and Circulating Ice Water. 
$3 SINGLE 


Expert garage attendant will call for 
and deliver your car at the door 


BUSICK, Managing Director 
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